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Investment Process

We seek to invest in companies that possess franchise characteristics, are benefiting from an accelerating profit cycle and are trading at a
discount to our estimate of private market value. Our investment process focuses on two distinct elements—security selection and
capital allocation. We overlay our investment process with broad knowledge of the global economy.

Security Selection

We seek to identify companies that have franchise characteristics (e.g., low-cost production capability, possession of a proprietary asset,
dominant market share or a defensible brand name), are benefiting from an accelerating profit cycle and are trading at a discount to our
estimate of private market value. We also assess key environmental, social and governance (ESG) issues that could impact future stock
returns. We look for companies that are well positioned for long-term growth, which is driven by demand for their products and services,
at an early enough stage in their profit cycle to benefit from the increased cash flows produced by the emerging profit cycle.

Capital Allocation

Based on our fundamental analysis of a company’s profit cycle, we divide the portfolio into three parts. GardenSM investments are small
positions in the early part of their profit cycle that may warrant more sizeable allocations as their profit cycle accelerates. CropSM

investments are positions that are being increased to a full weight because they are moving through the strongest part of their profit
cycles. HarvestSM investments are positions that are being reduced as they near our estimates of full valuation or their profit cycles begin
to decelerate.

Broad Knowledge

We overlay the security selection and capital allocation elements of our investment process with a desire to invest opportunistically
across the entire global economy. We seek broad knowledge of the global economy in order to find growth wherever it occurs.

Team Overview

We believe deep industry expertise, broad investment knowledge, a highly collaborative decision-making process and individual
accountability are a powerful combination. Since the inception of the team, we have been committed to building a team of growth
investors that retains these attributes and is solely dedicated to our process and approach.

Portfolio Management

Jason L. White, CFA
Portfolio Manager (Lead)

James D. Hamel, CFA
Portfolio Manager

Matthew H. Kamm, CFA
Portfolio Manager

Craigh A. Cepukenas, CFA
Portfolio Manager
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Quarterly Commentary

Artisan Global Discovery Fund As of 31 March 2020

Investing Environment
Despite a relatively quiet and positive start to 2020, the COVID-19
pandemic and the threat of an oil price war decimated global equity
markets in the back half of Q1. The MSCI AC World Index delivered the
worst return since the global financial crisis, and massive volatility
became the new norm with the CBOE volatility index hitting a record
high. The energy sector lagged, followed by financials, while health
care and information technology proved relatively resilient. Growth
meaningfully outperformed value.

Governments around the globe have taken unprecedented actions to
flatten the curve of new COVID-19 cases. In the US, many states have
shut down businesses not deemed essential—airlines, hotels,
restaurants, malls, sporting venues, gyms, etc.—to limit social
interactions. Countries affected earlier in the pandemic—China, Italy,
Spain and Germany—have taken similar or more extreme shutdown
measures and have seemingly slowed the infection rate of the virus.
These decisions are taking an extraordinary toll on the global
economy, though it is a price many governments seem willing to pay
to curtail the spread of the virus.

To help offset the economic damage and stabilize financial markets,
governments and central banks are providing historic levels of fiscal
and monetary stimulus. The US federal government passed a $2
trillion stimulus bill in late March, providing direct payments to
individuals and families, loans and grants to businesses to help offset
zero revenues, enhanced unemployment benefits and additional
resources for health care providers. The Fed massively expanded its
reverse repo operations—adding $2 trillion of liquidity to the banking
system to help keep money markets stable, restarting quantitative
easing with the purchase of ~$1 trillion in Treasurys and mortgage-
backed securities, lowering bank reserve requirements to zero and
lowering its benchmark interest rate 150bps to 0-25bps.

While the length and magnitude of the global economic impact from
the pandemic remain to be seen, initial estimates and data points in
the US alone have been eye-opening. A record 6.9 million US jobless
claims were filed in the last week of March, following 3.3 million the
week prior and nearly 10 to 20 times the historical average of
~350,000 weekly jobless claims. Furthermore, flagging sentiment on
the Street has led to revised unemployment and Q2 GDP growth
expectations. Some are forecasting unemployment will top out at
16% and Q2 GDP growth will decline at an annualized rate of up
to -40%.

Performance Discussion
While our portfolio was negative on an absolute basis during the
quarter, we were pleased with its resilience relative to the MSCI AC
World Index. Our Q1 performance is not a result of a decision made in
the quarter, but rather a reflection of our investment philosophy and a
confluence of decisions made over recent months, quarters and years.
These decisions have been governed by our team’s longstanding
investment process, which requires us to focus on high-quality
businesses with plenty of headroom for continued growth, to

concentrate our capital in our highest conviction holdings and to
avoid companies lacking visible profit-cycle opportunities.

Risk management is ingrained in our portfolio construction process.
While we seek companies with the greatest prospects for profit
acceleration, our underlying objective is to compound the portfolio’s
value, and avoiding permanent capital impairment is key to the
powerful math of compounded returns. We seek to manage risk by
1) investing in high-quality businesses (“franchises,” in our parlance)
with strong management teams and business models capable of
generating cash flows through various cycles, 2) ensuring portfolio
holdings have solid balance sheets—portfolio weighted average
long-term debt to capital is 25% vs. 38% for the MSCI AC World Index
in Q1—and 3) exercising valuation discipline.

Once we have identified high-quality franchises that meet these
general requirements, our capital allocation process is intended to
concentrate capital in our top ideas. While we encourage creative risk-
taking in our GardenSM holdings in an attempt to find big future profit
cycles early, stocks that become CropSM holdings (roughly our top 20
holdings, comprising nearly 52% of the capital in the portfolio) must
have clear profit cycles underway, with clear headroom for continued
growth and valuations that are still reasonable. Portfolio performance
in any given period is often driven by our CropSM holdings (by design),
and the strength of our CropSM investments was on full display in Q1:
The weighted average return of our top 20 holdings was well ahead of
the benchmark, and only 3 of our top 20 holdings underperformed
the MSCI AC World Index (-21.4% return in Q1).

While our relative performance in the quarter was supported by stock
selection across our software and health care holdings, we also
benefited from our below-benchmark exposures to some of the
hardest hit areas of the economy: energy, retail and credit-sensitive
financials. We have consistently noted that we see more compelling
profit-cycle opportunities in innovative sectors of the economy rather
than businesses whose growth is heavily dependent on a strong
global economy. While we certainly didn’t see a halt to the global
economy coming, in general, this positioning helped protect capital in
Q1. In fact, as we discuss in the perspective section, some of these
innovative businesses are benefiting by being part of society’s
response to the crisis, while some heavily leveraged low-growth
cyclical businesses are being pushed to the brink by the
economic shock.

Turning to individual securities, among our top contributors in Q1
were Zoom Video Communications, DexCom and Veeva Systems.
Video conferencing has been present in some organizations for years,
but in limited, frustrating and expensive ways. While the technology
has not lived up to its potential, Zoom’s low-cost capabilities (cloud-
based hardware and software) and ease of use have been clear
differentiators we believe could disrupt the corporate communication
and collaboration landscape. More recently, our investment thesis has
been bolstered by COVID-19 travel restrictions as corporations,
schools, health care professionals, non-profits, etc., have been forced



to conduct more or all their typical day-to-day activities remotely.
Zoom’s video-conferencing capabilities have been instrumental
during this time, enabling people to stay connected with one another.
This crisis has dramatically increased the company’s brand awareness
and, we believe, the likelihood video conferencing could become a
more common substitute for travel going forward. While its
astronomical growth (from 10MM daily users in December to 200MM
in March) has presented some challenges—the need to invest in
additional server capacity and the need to rapidly respond to
concerns about the platform’s security—we believe the long-term
profit cycle remains compelling with both its legacy product offerings
(Zoom Meeting, Zoom Rooms, Zoom Conference Room Connector)
and recent moves into phone and chat. We did, however, trim the
position during the quarter based on valuation.

DexCom, a market leader for continuous glucose-monitoring systems
(CGM), has recently made meaningful market-share gains both in the
US and abroad as the company benefits from growing CGM demand,
improving market access and growing manufacturing capacity.
Furthermore, in late 2020, DexCom expects to launch its new G7
product—a slimmer, fully disposable CGM sensor—which we believe
can open up the opportunity to gain share in non-insulin dependent
type 2 diabetes and gestational diabetes, as well as in hospitals. We
believe the growth runway ahead is significant given a sizable global
market and the company’s leading CGM technology portfolio.

Veeva is a leading provider of cloud-based SaaS solutions for the
pharmaceutical and life sciences industries. We believe Veeva will
benefit from the move from legacy on-premise software to the cloud,
increasing recognition as the industry-standard platform, cross-selling
of additional Vault applications (available and to-be-developed) into a
large customer base and the extension of Vault applications into other
regulated industries. Furthermore, Vault is one of few critical tools
which enables pharmaceutical employees to work remotely in
regulatory, clinical, marketing and other functions. Many existing
solutions—which are pre-cloud—are on-premise-centric which makes
it difficult to collaborate among stakeholders and manage in the
event IT employees can't get to work. Given this, we added to
our position.

Among our bottom contributors in Q1 were Boston Scientific, Notre
Dame Intermedica and Global Payments. Boston Scientific is a leading
global developer, manufacturer and marketer of medical devices used
in minimally invasive procedures across three segments—
cardiovascular, cardiac rhythm and neuromodulation, and medsurg.
Boston Scientific struggled for many years as stents and
pacemakers—its legacy markets—matured. A new leadership team
took the helm in 2011 and reenergized the organization with a
performance-oriented culture. Since this leadership transition and
throughout our investment campaign, which began in late 2015, the
company has made significant R&D investments and complementary
acquisitions focused on higher-growth categories—structural heart,
urology and gynecology, minimally invasive surgery, peripheral
intervention—and diversifying its business. Furthermore, the

company has expanded its geographic footprint in Europe and China.
These efforts have driven impressive margin expansion progress and
accelerated the top line toward high-single digit growth. However,
given the postponement of elective surgeries in many hospitals
around the globe and Boston Scientific’s exposure to many of these
procedures, we decided to reduce our exposure given the
near-term uncertainty.

Notre Dame Intermedica’s shares have fallen in sympathy with the
broader selloff among emerging markets companies. While the
COVID-19 pandemic will present challenges to Intermedica, we
believe it is well positioned to weather the storm given that the state
of São Paulo (its biggest market) has instituted a strict lockdown on
March 24, the average age of its insured patient population is 35 years
(with a relatively low incidence of severe cases), and Intermedica owns
its hospitals and has ample bed/ICU capacity. In the near-term, its
medical loss ratio could even decline as elective procedures are
pushed out to make room for COVID-19 surge capacity. Longer term,
we believe the pandemic could accelerate the consolidation of the
Brazilian health care market as smaller providers struggle financially
through the pandemic.

Shares of Global Payments have been pressured amid clear
indications that COVID-19 restrictions are having a disruptive impact
across many of its businesses. Throughout our long holding period,
we have been impressed by management’s progress in building a
fast-growing, diversified, more recurring business at the intersection
of many strong trends in payments and software. We believe these
characteristics position it quite well to weather almost any type of
recession. But in the current, unprecedented environment, many of its
customers are closed or severely restricted, and its diversification
across geographies such as the US, United Kingdom and Spain isn’t of
much benefit either. While we believe short-term earnings will fall far
short of initial expectations, we have confidence in management’s
nimble response to challenges historically, its healthy balance sheet
and our thesis that once the economy begins to reopen, Global
Payments’ positive profit cycle will resume. As such, we have
maintained our position.

Portfolio Activity
We tend to be most active in periods of volatility—and Q1 provided
ample opportunity as we drew down our cash position to initiate new
positions and add to existing positions at what we believe are
attractive valuations relative to our growth expectation over the next
two to three years.

We initiated new positions in Li Ning, OBIC, Halozyme and Zscaler
during Q1. Li Ning, founded in 1989 by the first Chinese Olympic gold
medalist (gymnast Li Ning), is one of the largest and most
recognizable sportswear companies—primarily apparel and
footwear—in China. The company is currently on a recovery path after
sales and margins were negatively impacted by a failed
premiumization attempt between 2008 and 2012. With the return of
founder Li Ning as CEO in 2014, the brand is now thriving on new



designs that no longer copy western brands and appearances in
global fashion shows. The company is also benefiting from several
external tailwinds—the development/growth of competitive sports in
China, rising nationalism—as well as internal drivers that include an
improved channel mix (e-commerce and wholesale), supply chain
improvements and better sell-through. While the company has
experienced weakened demand from the measures taken by China to
curb new COVID-19 cases, we used the recent share-price pullback to
build our position during the quarter and believe the company will
experience solid top line and margin expansion growth longer term as
China’s economy rebounds from the pandemic.

OBIC is a leading provider of enterprise resource planning (ERP)
software in Japan, namely, its OBIC7 system which is used for
accounting, human capital management (HCM), payroll, marketing,
sales and production management. The company is the largest
middle-market ERP application vendor in Japan (third-largest overall).
We believe OBIC is poised for a meaningful profit cycle as
organizations in Japan move to the cloud and take steps to comply
with the recently enacted Japanese Work Style Reform Bill. With
outdated and non-existent IT systems and several years of slow cloud
adoption in Japan, there is a meaningful amount of pent-up demand
for OBIC’s software. Approximately 80% of OBIC’s new customers are
now choosing the cloud version of OBIC7, which we believe will drive
growth going forward. The company has also had recent success
gaining share in larger enterprises, an area of the market that could
provide additional upside. We believe these opportunities combined
with additional upside in driving higher sales productivity will drive a
meaningful profit cycle for OBIC.

Halozyme is a biotechnology firm that licenses to pharmaceutical
companies the use of its proprietary enzyme—its ENHANZE®
platform—which aids delivery of biologics subcutaneously, as
opposed to intravenously. The benefit is improved absorption and
convenience to patients and physicians. The company has established
partnerships with leading biopharma companies—Roche, Johnson &
Johnson (JNJ), Bristol-Myers Squibb and Argenx—and ENHANZE® is
already used in three approved products. A fourth approval is
pending for JNJ/Genmab’s Darzalex SC, a subcutaneous treatment for
multiple myeloma, which we believe will come through later this year
and become a large driver of royalty revenue over time. Furthermore,
the company decided in late 2019 to fully exit its highly capital-
intensive drug-development business, which we believe simplifies the
business, reduces the company’s exposure to binary events and
should lead to significant cash flow growth and margin expansion
over time. We used the recent market pullback to initiate a position at
what we believe is an attractive valuation.

Cybersecurity remains a top concern for businesses and governments
alike as cyberattacks can have devastating financial and reputational
consequences. Furthermore, managing the security needs of legacy
on-premise applications, a growing number of cloud-based
applications (Office 365, Salesforce, etc.) and a remote workforce,
makes operating IT infrastructures increasingly complex. Zscaler’s

scalable, cloud-based security platform is a more secure and efficient
way to connect users and applications, which eliminates the need for
several layers of security (firewalls, VPNs, etc.) developed and built
over the last couple of decades. While the pandemic crisis is likely
disrupting some areas of Zscaler’s new sales funnel, the company is
particularly well-suited to scale and accelerate our market share-gain
thesis. Ninety percent of employees are remotely connecting to the
enterprise IT network in today’s inverted world, as opposed to prior
solutions which are geared to support 10%-20% of workers
connecting remotely with the rest connecting from within the walls of
a corporate network. Many employees have used traditional VPN
connections to log into their networks remotely, but Zscaler’s
platform offers a more secure connection without exposing an entire
internal network, is easier to configure and is less costly to operate at
scale. Given the trend toward connecting remote devices over the
Internet backbone, solid gross margins and a recurring revenue base,
we believe the company is positioned for a solid profit cycle ahead.

During Q1, we exited our positions in Amadeus, First Solar and
Canada Goose. Spanish technology company Amadeus IT Group is a
leader in distribution systems for the global travel industry. We started
our investment campaign in 2017 under the premise the company
was well-positioned to take share of airlines outsourcing their core IT
systems and air ticket distribution. Furthermore, Amadeus was in the
early stages of expanding into new business lines, primarily hotel
reservations, which we believed would broaden the growth runway.
While the hotel thesis has taken longer to materialize than we
originally anticipated, we began harvesting our position in January as
China began putting travel restrictions in place to help curtail the
COVID-19 outbreak—concluding our campaign by late February.

First Solar is a leading global producer of solar panels. We initiated our
campaign in late 2018 as we believed alternative energy sources—
particularly solar and wind—were at an inflection point as prices
come down and production is increasingly economically viable
without reliance on subsidies. First Solar, in particular, was entering a
new product cycle with its Series 6 panels which would establish it as
the low-cost producer in the industry—making it an attractive partner
for US utilities shifting their power generation mix toward
renewables—and it had expertise in developing full solar power
plants and possessed a very strong balance sheet. While much of this
thesis still holds true, we believe a marked increase in Chinese solar
manufacturing capacity in 2021 will introduce a meaningful amount
of competition and supply into the market and put pressure on First
Solar’s ability to be the low-cost producer in this market. This
development is a deal-breaker and threatens First Solar’s designation
as a franchise; thus, we decided to exit our position.

Premium outerwear brand Canada Goose has experienced recent
turbulence in China—Hong Kong protests, COVID-19—which has
stalled our thesis that the country would be a key driver of sales
growth. Aside from COVID-19, the company has shown other signs of
slowdown—elevated inventory levels, slowing growth in most mature
markets—and our confidence in the investment thesis has waned.



With no near-term catalysts on the horizon, we decided to upgrade
our capital into better-positioned franchises.

In addition to the aforementioned trim of Boston Scientific, we also
trimmed our position in Varta. Varta has benefited from several
tailwinds since we initiated our campaign: fierce demand for lithium-
ion batteries, expanding production capacity and product
enhancements to boost the energy density of its batteries. However,
Varta’s top customers have started using alternative batteries as the
company’s manufacturing capacity has not been able to keep up with
demand. The company believes these alternative suppliers are
violating its patent-protected technology, and it is actively pursuing
litigation to curb production. Given the new competitive threat and
uncertainty surrounding the patent lawsuit’s outcome, we have pared
our exposure.

Portfolio Statistics
As of March 31, the portfolio had a median market cap of $11 billion
and a 3-5 year forecasted weighted average earnings growth rate of
21%. Our holdings were selling at a weighted harmonic average P/E
(excluding negative earnings) of 25X FY1 earnings and 21X FY2
earnings. As of quarter end, we held 57 positions. Our top 20 holdings
accounted for roughly 52% of portfolio assets as of quarter end. Our
top 30 holdings represented about 68% of portfolio assets.

Our ESG Journey
As we discussed in our Q4 letter, we plan to share ongoing updates on
our ESG journey. This quarter, we would like to share an example of
how we are incorporating ESG issues into our investment research
and decision-making process. We have selected Koninklijke DSM, an
innovative global manufacturer of products across two segments: 1)
nutritional ingredients used in the animal feed, food and personal
care industries and 2) materials used in specialty plastics and resin
solutions for the automotive, solar, electrical, food and consumer
goods industries.

DSM is a world-class ESG-focused company with a mission to generate
profitable growth while simultaneously playing a positive role in the
world. The company enables a low-carbon economy through
sustainable materials and resins, new farming methods and
renewable energy innovations. Nearly two-thirds of its portfolio
consists of products and services it deems “Brighter Living
Solutions”—products and services that have a specific environmental
or social benefit compared to mainstream alternatives. Furthermore,
its business strategy is based on the Sustainable Development Goals
set by the UN General Assembly—five in particular: zero hunger, good
health and well-being, affordable and clean energy, climate action,
and responsible consumption and production. We believe the profit-
cycle potential within its nutritional segment, animal nutrition in
particular, is compelling given a combination of demand for meat,
increased productivity in livestock farming, environmental awareness
and demand for lower antibiotic usage. This has largely been
supported by premix growth, as DSM has an advantaged position in

animal nutrition with vertical integration across both ingredients and
feed solutions.

One such example is the company’s clean cow initiative, which we
believe is promising from both a growth and an environmental
impact perspective. Agriculture is one of the largest sources of
greenhouse gas emissions (GHG), and livestock and manure make up
the majority of agricultural GHG emissions. While livestock helps
support the livelihood of the world population, it produces methane,
which is a greenhouse gas that is significantly more potent than
carbon dioxide. That said, DSM has developed a feed additive,
Bovaer®, which can reduce methane emissions by 30% for ruminants
(cows, sheep, goats, etc.). A quarter teaspoon of Bovaer® suppresses
the enzyme that triggers methane production—immediately
reducing the environmental footprint of meat, milk and dairy
products. We believe demand for products such as Bovaer® could
stem from a variety of environmental mandates, subsidy programs
and/or consumer demands.

Exhibit 1: World Greenhouse Gas Emissions by Sector

Buildings

Waste 3%

Other Fuel Combustion 3%

Industrial Processes

Fugitive 
Emissions

Land Use Change
 and Forestry

Agriculture

Manufacturing 
and Construction

Transportation

Electricity 
and Heat

Source: Climate Watch. 2018. Washington, DC: World Resources Institute. 
Available online at: https://www.climatewatchdata.org.

12%

16%

30%

12%

7%

6%

6%

5%



Exhibit 2: Composition of Agricultural Greenhouse Gas Emissions
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From a social standpoint, diversity permeates all levels of the
organization, and employee safety is a priority. In 2018, 19% of
executives were female—with a goal of improving to 25% by 2020—
and an impressive 60% of executives were from under-represented
nationalities. In addition, its Safety Frequency Recordable Index is just
0.33X per 100 employees and contractors, a 43% reduction since 2010.
It strives to improve this score to <0.25X per 100 employees by
2021—a 57% reduction.

From a governance perspective, we view DSM as favorable and well-
aligned with both shareholders and stakeholders. The company has a
dual board structure with half of members on the supervisory board
and the executive committee female and 100% of the supervisory
board members non-company executives. The board also has a
corporate social responsibility committee which oversees the
company’s sustainability practices and links board member and
executive remuneration to long-term sustainability targets,
accounting for 15% of their base salaries. While the company is
protected by an unsolicited takeover through a classified board and
poison pill, none of the supervisory board members are over-boarded,
and it is not entrenched with an average tenure of approximately five
years. Transparency is also taken to an extreme in DSM’s annual report
section titled “What Still Went Wrong in 2018” that specifically details
one fatal accident, other injuries, cyberattacks, etc., along with lessons
learned and remedies.

Perspective
The COVID-19 pandemic has presented unfamiliar challenges our
society has not had to work through in generations. Like many
people, our team members’ professional and family routines have
been upended. From our home offices, we’ve quickly adapted to the
new working environment, staying in close communication with each
other, our portfolio holdings’ management teams and our clients.

While we are proud of how the team has responded, witnessing the
health and economic consequences of this pandemic on our
communities, friends and families has been a painful experience. It is a
challenging time, and we hope everyone is staying safe and adapting
well to the disruptive changes.

The current economic environment is unlike any we have seen over
our investment careers. Social distancing efforts have led to dramatic
short-term impacts, with businesses in the travel, leisure, lodging,
retail, energy and financials sectors impacted the hardest. Relatively
defensive areas of the economy are also being affected more severely
than in past periods of economic duress. The magnitude of the
intervention by governments, central banks and individual citizens (by
social distancing) to help flatten the curve and offset the economic
damage has been unprecedented. The resulting signs of plateauing
COVID-19 case counts and surging fiscal and monetary stimulus have
helped markets recover sharply off the lows in recent weeks. However,
we believe volatility will likely remain until the pandemic’s future path
is more certain and investors can better assess the full impact on
consumers and corporations.

We have been closely monitoring the COVID-19 trajectory and the
societal debate over how to balance flattening the curve with the
economic and other social costs. We have asked one of our health
care analysts to lead our efforts to monitor the key virus indicators—
cases, testing capacity, therapeutics/vaccines, etc.—and it has been a
daily topic of discussion for the team. We are optimistic social
distancing will help control the short-term crisis and the scientific and
industrial communities will bring forth more medical supplies,
diagnostic tests and therapeutic options in the coming months.
However, we currently expect the struggle to control COVID-19 to
persist, likely in waves across nations and regions, until sufficient
quantities of an effective vaccine become available.

As such, while the current stay-at-home environment should
represent the low point of economic activity, the recovery post an
initial partial snap-back could be prolonged and frustrating.
Consumers’ savings (for people fortunate enough to have them) are
being depleted, some small businesses will struggle to regain their
footing and corporate balance sheets (which had taken on increasing
levels of debt during the low interest rate-fueled economic expansion)
need to be strengthened. While some level of normalcy may return as
we get closer to summer, the looming prospect of returning waves of
COVID-19 infections (and lockdowns) will almost certainly make both
consumers and businesses extremely careful in their spending
decisions. Given the likelihood the current environment further
widens income inequality and threatens access to affordable health
care, we would not be surprised to see meaningful political
ramifications in the coming years, which introduces additional
uncertainty regarding the shape of corporate profit recovery.

While crises naturally pose threats, they also present opportunities.
The world is now conducting business remotely—and more



digitally—and we expect this trend to be sustainably boosted even
once the current restrictions are lifted. We’ve spoken about Zoom in
this letter, but there are other beneficiaries in the portfolio as well,
including Veeva Systems (whose software supports remote
engagement between pharma sales reps and doctors), Atlassian
(whose cloud-based team collaboration tools are even more
necessary to empower a distributed workforce) and Zscaler (whose
modern cloud-based security platform is well suited for more virtual
organizations). Social distancing is driving increased demand for
digital entertainment services, which benefits our holdings in video
games (Zynga, Take-Two Interactive) and network traffic management
(Arista Networks). The team is also doing work to understand the
potential for increased future spending on infectious disease
preparedness, contactless payments technology and localized supply
chains, which could benefit a number of current portfolio holdings.
Finally, we also suspect that within retail and restaurants, a limited
number of franchises with strong balance sheets, value-based
offerings and strong digital capabilities could be positioned to gain
market share coming out of this crisis. We include Li Ning, Burlington
Stores and Ollie’s Bargain Outlet in this category.

We have been active throughout this crisis, adding to many of the
beneficiaries mentioned above, but also to franchises whose profits
should be relatively stable in the upcoming quarters and whose
longer-term growth does not depend on a strong economic
backdrop. Amid the market collapse, we saw compelling prices for
even these more stable businesses and took advantage of the
opportunities. We’ve also made some cautiously brave buys of
franchises such as Li Ning, whose businesses will be severely impacted
in the short term, but which should begin to noticeably recover as we
begin to emerge from the harshest of lockdowns.

Leveraged, cyclical businesses in areas such as travel, hospitality,
retail, energy and credit-sensitive financials have bounced sharply in
recent days as the markets have regained some ground. While we
expected this to play out given the extreme price dislocations during
the selloff, we have not been tempted to begin investment
campaigns in these types of securities. In a surprisingly rapid
economic rebound, this decision could serve as a headwind for our
portfolio’s relative performance. But given our view the recovery will
likely be slow and profit-growth scarce, we believe beyond this initial
bounce, investors will continue to pay a premium for businesses who
are able to grow amid a challenging global economy.

Circumstances are highly uncertain and are changing daily—it is
difficult to know what the next few months will look like. We are
keeping a long-term perspective and thus are confident this crisis will
pass. For investors with similar time horizons, history would suggest
dislocations like this serve as potent starting points for future returns.
We wish everyone well and appreciate your ongoing support and
patience through good and bad times.



For more information: Visit www.artisanpartners.com | Call 800.344.1770

Carefully consider the Fund’s investment objective, risks and charges and expenses. This and other important information is contained in the Fund's prospectus and summary prospectus, which can be obtained by
calling 800.344.1770. Read carefully before investing.
Current and future portfolio holdings are subject to risk. International investments involve special risks, including currency fluctuation, lower liquidity, different accounting methods and economic and political systems, and higher
transaction  costs.  These  risks  typically  are  greater  in  emerging  markets.  Securities  of  small-  and  medium-sized  companies  tend  to  have  a  shorter  history  of  operations,  be  more  volatile  and  less  liquid  and  may  have
underperformed securities of large companies during some periods. Growth securities may underperform other asset types during a given period.

CBOE Volatility Index (VIX) is a calculation designed to produce a measure of constant, 30-day expected volatility of the U.S. stock market, derived from real-time, mid-quote prices of S&P 500® Index call and put options.

MSCI All Country World Index measures the performance of developed and emerging markets. The index(es) are unmanaged; include net reinvested dividends; do not reflect fees or expenses; and are not available for direct investment.

This summary represents the views of the portfolio managers as of 31 Mar 2020. Those views may change, and the Fund disclaims any obligation to advise investors of such changes. For the purpose of determining the Fund’s holdings,
securities of the same issuer are aggregated to determine the weight in the Fund. The holdings mentioned above comprise the following percentages of the Artisan Global Discovery Fund's total net assets as of 31 Mar 2020: Global Payments
Inc 5.3%, Veeva Systems Inc 3.5%, Atlassian Corp PLC 2.7%, Zynga Inc 2.6%, Koninklijke DSM NV 2.6%, Zoom Video Communications Inc 2.4%, Boston Scientific Corp 2.2%, Halozyme Therapeutics Inc 2.1%, Arista Networks Inc 1.7%, Notre
Dame Intermedica Participacoes SA 1.5%, DexCom Inc 1.4%, Take-Two Interactive Software Inc 1.3%, Ollie's Bargain Outlet Holdings Inc 1.3%, Zscaler Inc 1.2%, Burlington Stores Inc 1.1%, Li Ning Co Ltd 1.0%, Varta AG 1.0%, Obic Co Ltd
0.8%, Genmab A/S 2.2%. Securities named in the Commentary, but not listed here are not held in the Fund as of the date of this report. Portfolio holdings are subject to change without notice and are not intended as recommendations of
individual securities. All information in this report, unless otherwise indicated, includes all classes of shares (except performance and expense ratio information) and is as of the date shown in the upper right hand corner. This material does not
constitute investment advice.

Attribution  is  used  to  evaluate  the  investment  management  decisions  which  affected  the  portfolio’s  performance  when  compared  to  a  benchmark  index.  Attribution  is  not  exact,  but  should  be  considered  an  approximation  of  the  relative
contribution of each of the factors considered.

The Global Industry Classification Standard (GICS®) is the exclusive intellectual property of MSCI Inc. (MSCI) and Standard & Poor’s Financial Services, LLC (S&P). Neither MSCI, S&P, their affiliates, nor any of their third party providers (“GICS
Parties”) makes any representations or warranties, express or implied, with respect to GICS or the results to be obtained by the use thereof, and expressly disclaim all warranties, including warranties of accuracy, completeness, merchantability
and fitness for a particular purpose. The GICS Parties shall not have any liability for any direct, indirect, special, punitive, consequential or any other damages (including lost profits) even if notified of such damages.

MSCI makes no express or implied warranties or representations and shall  have no liability whatsoever with respect to any MSCI data contained herein. The MSCI data may not be further redistributed or used to create indices or financial
products. This report is not approved or produced by MSCI.

This material is provided for informational purposes without regard to your particular investment needs. This material shall not be construed as investment or tax advice on which you may rely for your investment decisions. Investors should
consult their financial and tax adviser before making investments in order to determine the appropriateness of any investment product discussed herein.

Portfolio statistics are obtained from various data sources and intended to provide a general view of the portfolio, or Index, at a point in time. Artisan Partners excludes outliers when calculating portfolio characteristics and may use data from a
related security to calculate statistics if information is unavailable for a particular security. Median is the data's midpoint value. Weighted Average is the average of values weighted to the data set's composition. Weighted Harmonic Average
is a calculation of weighted average commonly used for rates or ratios. Market Cap is the aggregate value of all  of a company's outstanding equity securities. Earnings Growth Rate is the annual rate at which a company’s earnings are
expected to grow. Price-to-Earnings (P/E) is a valuation ratio of a company's current share price compared to its per-share earnings. Private Market Value is an estimate of the value of a company if divisions were each independent and
established their own market stock prices. Earnings per Share (EPS) is the portion of a company's profit allocated to each outstanding share of common stock. Return on Equity (ROE) is a profitability ratio that measures the amount of net
income returned as a percentage of shareholders' equity. Debt-to-capital is the ratio of a company’s total debt to its total capital—its debt and equity combined.

Our capital allocation process is designed to build position size according to our conviction. Portfolio holdings develop through three stages: GardenSM, CropSM and HarvestSM. GardenSM investments are situations where we believe we are right, but
there is not clear evidence that the profit cycle has taken hold, so positions are small. CropSM investments are holdings where we have gained conviction in the company’s profit cycle, so positions are larger. HarvestSM investments are holdings
that have exceeded our estimate of intrinsic value or holdings where there is a deceleration in the company’s profit cycle. HarvestSM investments are generally being reduced or sold from the portfolios.

Artisan Partners Funds offered through Artisan Partners Distributors LLC (APDLLC), member FINRA. APDLLC is a wholly owned broker/dealer subsidiary of Artisan Partners Holdings LP. Artisan Partners Limited Partnership, an investment advisory
firm and adviser to Artisan Partners Funds, is wholly owned by Artisan Partners Holdings LP.

© 2020 Artisan Partners. All rights reserved.

5/1/2020 A20563L_vR

A   R   T   I   S   A   N P  A  R  T  N  E  R  S


