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Investment Process
We seek to invest in companies that are undervalued, in solid financial condition and have attractive business economics. We
believe that companies with these characteristics are less likely to experience eroding values over the long term.
Attractive Valuation
We value a business using what we believe are reasonable expectations for the long-term earnings power and capitalization rates of
that business. This results in a range of values for the company that we believe would be reasonable. We generally will purchase a
security if the stock price falls below or toward the lower end of that range.
Sound Financial Condition
We prefer companies with an acceptable level of debt and positive cash flow. At a minimum, we seek to avoid companies that have
so much debt that management may be unable to make decisions that would be in the best interest of the
companies’ shareholders.
Attractive Business Economics
We favor cash-producing businesses that we believe are capable of earning acceptable returns on capital over the company's
business cycle.

Team Overview
Everyone on the team functions as a generalist with respect to investment research and the entire team works together on
considering potential investments.
Portfolio Management
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Investment Results (%)
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-3.52

1.74

18.45

10.09

Annual Returns (%) 12 months ended 30 June
Class I USD

0.13

Source: Artisan Partners/Russell. Returns for periods less than one year are not annualized.

Past performance does not guarantee and is not a reliable indicator of future results. Performance is NAV to NAV, including reinvestment of dividends and capital gains, if any, and is net of
fees and expenses, excluding any subscription or redemption charges which may be levied. At the moment, the Fund does not intend to charge subscription or redemption fees. The Fund may be
offered in different share classes, which are subject to different fees, expenses and inception dates (which may affect performance), have different minimum investment requirements and are
entitled to different services. An investor cannot invest directly in an index.
Investment Risks: Investments will rise and fall with market fluctuations and investor capital is at risk. Investors investing in funds denominated in non-local currency should be aware of the risk of
currency exchange fluctuations that may cause a loss of principal. These risks, among others, are further described on the last page, which should be read in conjunction with this material.

Performance commentary is provided in relation to the Fund's USD share class.
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Investing Environment
In the second quarter, the US economy clocked a 10th straight year
of expansion, tying the post-war record of 120 months set over the
1991-2001 period, even as some indicators flashed warnings signs.
The yield curve, as measured by the difference between long-term
and short-term US Treasury yields, was inverted for the entire
quarter. Historically, an inverted yield curve has portended
recession. Among the G7 economies, manufacturing activity
deteriorated materially. Against this softening macro backdrop,
investors had to contend with downgraded corporate earnings
expectations. Ever the economic and financial markets put option,
the Federal Reserve swiftly shifted from rate hikes at the end of last
year to signaling the likelihood of rate cuts as early as July this year.
With the prospects for an escalating Sino-US trade-war looming, the
central bank’s dovishness was heartily welcomed by equity markets,
which broadly performed well in Q2. After some hiccups in May, the
S&P 500® Index made a new all-time high on June 20. In fact, for the
S&P 500® Index, the first six months of 2019 were the best first half
since 1997.
Over the last five years, the Russell 1000® Growth Index has beaten
the Russell 1000® Value Index in 16 of 21 quarters—and
cumulatively over the first and second quarter of 2019 by almost
500bps. Valuation spreads—the difference in valuation metrics, like
P/E multiples, between the richest and cheapest stocks—are at
some of the widest levels of the post-war era. History suggests rich
stocks can’t stay rich forever and cheap stocks don’t stay cheap
forever. Exhibit 1 illustrates how the Russell 1000 style index returns
(trailing 10 years) deviate from the core index in mean-reverting
ways. When value underperforms growth, it also underperforms the
core; over time, this relationship swings back and forth like a
pendulum, but for the time being, value remains out of favor.
Exhibit 1: Value-Growth Pendulum
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Source: Artisan Partners/FactSet/Russell. As of 30 Jun 2019. 10-year rolling returns, Russell 1000®
Growth Index vs. Russell 1000® Value Index; Russell 1000® Growth Index and Russell 1000® Value
Index vs. Russell 1000® Index. Past performance is not a reliable indicator of future results.

Performance Discussion
During Q2 our portfolio was led by strong stock selection in the
consumer discretionary, health care and information technology

sectors. Our lack of exposure to the real estate and consumer
staples sectors also contributed positively to relative returns.
Communication services and financials holdings detracted.
Our top three performers included Air Lease, which rebounded 21%
after the market digested the Boeing 737 Max grounding news;
Citigroup, which was up 13%; and Facebook, up almost 16% amid
its crypto-currency launch.
The single biggest contributor to return in the second quarter was
airplane leasing firm Air Lease Corp. Demand for air travel from the
global emerging middle class, along with the rise of ultra-low-cost
carriers, provides secular tailwinds to the business. In the near term,
as Boeing’s 737 Max remains grounded and continues facing
regulatory scrutiny, carriers will need aircraft to cover those routes.
Air Lease maintains a diversified, young fleet of fuel-efficient, low
operational-cost aircraft, which could see increased demand.
Furthermore, where Air Lease owns 737 Max jets, the carriers are
required to pay the leases whether the planes fly or not. In sum, we
believe this business model is well-built for various cyclical and
secular environments, and management has positioned the
company as the industry leader.
Financials led the index, and global financial services holding
company Citigroup was a top performer in our portfolio. The
market has been overly critical of this name and may slowly be
recognizing this global bank is cheap to peers and on track for
strong return-on-equity performance. By continuing to be
disciplined on expenses, even slight revenue improvements can
lead to improving returns on tangible equity. Lower tax rates
haven’t hurt, either. The company is highly diversified by region and
product, which can create sentiment headwinds or tailwinds but
over the long term should serve as a benefit. For example, Citi’s
large exposure to Mexico can cause short-term stock price
fluctuations based on the latest trade-war Tweets. However, Citi has
built one of the strongest balance sheets among all international
banks, which coupled with prudent amounts of diversification
should help create and defend intrinsic value over time. Costcutting efforts have succeeded at raising profits above
expectations, and management continues to repurchase shares at a
discount to tangible book value.
Top-three contributor Facebook, while historically a growthoriented company, has matured into an industry-dominating,
global social media platform with a healthy balance sheet and
consistent free cash flow. Applying our disciplined investment
process, Facebook met our margin of safety criteria on balance
sheet and business economics. Then, when the valuations tumbled
in 2018, we initiated our ownership position.
While it’s not core to the value proposition, we recognize that
Facebook—as a platform—will use its dominant market position,
massive global scale and strong network effects to generate new
products and revenue streams. Libra is the most recent and highest
profile example of this product development, and we believe it is a
promising venture. While Libra seizes upon the cryptocurrency
zeitgeist and will be built on blockchain technology, it looks more

like payments-facilitator Venmo than bitcoin. We believe if
Facebook can navigate the regulatory oversight—no small
challenge—and integrate Libra into WhatsApp and Messenger, it
can leverage the massive user base to be a leader in cross-border
remittances and peer-to-peer payments at a scale that would be
difficult for other firms in the space to reach organically. For
Instagram and Facebook, Libra would be another way of closing the
loop from advertising to purchase, meaning if you see the ad on
Facebook or Instagram, then buy the product later with Libra, the
company knows how effective the marketing was. Most
importantly, Libra’s success isn’t currently reflected in the share
price and is not a part of our upside analysis. It has the potential to
bring growth investors back to the stock in droves paving the way
for our exit.
While Facebook was a contributor, the communication services
sector itself was a drag on relative returns for our portfolio, thanks
exclusively to Internet search giant Alphabet, which was under
pressure in the quarter due to slower revenue growth and rising
expenses. The intensifying rhetoric from Washington, DC, to
investigate the large US tech companies didn’t help either. Slower
growth and higher expenses seem to chase away the growthoriented investors who want a more immediate return. We remain
vigilant about Alphabet’s free spending ways, but believe their
investments in the business will result in reasonable returns on
capital. We also aren’t naïve to the possibility of greater regulatory
oversight of Alphabet in the US, but believe it is not a risk that is
likely to materially change the economics of the business or result
in excessive fines in the near-term. In our view, Alphabet remains an
exceptionally attractive investment and fits squarely in our margin
of safety criteria. To summarize the case, the moats around
Alphabet’s businesses are some of the best we have ever analyzed,
the business is growing revenue almost 20% per year organically,
the balance sheet is a fortress, and the asking price is below the
market average. For these reasons, Alphabet remains a top holding
in the portfolio.
Global shipping and logistics firm FedEx was a top detractor in Q2.
Despite a strong market position in domestic ground delivery, rising
trade tensions and risks of any ensuing economic weakness
weighed on the valuation. In addition, softer revenues, margin
compression and decelerating Asian airfreight activity are
pressuring profits. We continue to believe FedEx has a durable
franchise, which is rising in value and should trade for a higher
multiple over time.
Television and online retailer Qurate (parent company of QVC and
HSN) was among the largest detractors from relative returns in both
the first and second quarters of 2019. The laundry list of negatives
for this name continues to get longer: margin pressure, demand
headwinds, weaker free cash flow, etc. When we bought this
company in its original iteration, QVC, we loved the nature of the TV
shopping business. It’s capex-light, and inventory can be managed
in practically real time, which, along with a relatively small expense
base, means generally high profits and consistent free cash flow.
This core business model remains an attractive investment
opportunity, even if it faces competitive headwinds. Unfortunately,
we don’t own only the base business anymore. Over the past few

years, Qurate has mis-stepped through a couple acquisitions which
have been within our tolerance levels. But it’s management’s
decision to expand into digital sales and distribution that concerns
us as investors. It’s just not a good transition given Qurate’s core
competencies. The problems are numerous: It’s expensive (i.e., skyhigh customer acquisition costs), price transparency is higher than
TV and overall prices lower (i.e., margin pressure), customers exhibit
less loyalty, and the capital requirements are more intense. Our
view is that Qurate is intentionally raising business and execution
risks by embarking on the transition to the digital retailing business,
and we are exiting the position.

Portfolio Activity
Regarding this quarter’s sales, we sold our position in Hess, an E&P
stock that has run ahead of fundamentals given investor
excitement about an Exxon partnership project off the coast of
Guyana. Hess jumped 6.5% in a quarter where energy stocks
broadly declined, and we used the strength to sell out of our
position. Among those declining energy names was our other sale,
Occidental Petroleum, which posted a -23% total return over the
second quarter. We have been tactically paring our energy
exposure for the past several quarters. So, while we recognize the
challenges to Occidental’s purchase of Anadarko, none of those
issues factored into our selling decision.
Shifting from the tactical to the strategic, it’s been an interesting
late-cycle period for M&A—and for our portfolio—not least because
of the Occidental-Anadarko deal. Of the 33 securities we hold, four
are actively involved in a merger or acquisition: Allergan (acquired
by Abbvie), Raytheon (merger with UTC), SunTrust (merger with
BB&T) and Oaktree (acquired by Brookfield). We don’t go shopping
for acquisition targets; that’s just not part of how we approach the
markets. However, when we put our process to work and evaluate
investment opportunities using our margin of safety criteria, we are
doing the same kind of work a strategic acquirer would do when
seeking high-quality businesses at undemanding valuations. As a
result, we’re not surprised to see a handful of names in the portfolio
enter into transactions at any given time. And just as we’re not
surprised now, we wouldn’t be surprised to see other holdings get
tied-up in M&A deals within our investment horizon.

Perspective
Our portfolio construction is rooted in a conscientious, risk-aware
stock selection process that emphasizes margin of safety. The result
is a stable of stocks that look very different from the index. We
believe these companies are differentiated because of the sensible
way they deploy and allocate capital, the strength of their balance
sheets and how they run the businesses for long-term value
creation. We want to be aligned with these types of companies,
especially at this point in the cycle when elevated prices pervade.
Despite recent headwinds to our style and strategy, we have
continued to stick to our philosophy of owning better businesses
with solid balance sheets that are trading at cheaper valuations.
While there are many areas of the market that are quite
uninteresting from a valuation perspective, there are also some that
are priced with substantive margins of safety due the effects of

cyclicality and controversy. Our ability to look through negative
fluctuations in investor sentiment and focus on the health of the
business is what makes our process time-tested and relevant.

For more information: Visit www.artisanpartners.com
Investment Risks: International investments involve special risks, including currency fluctuation, lower liquidity, different accounting methods and economic and political systems, and higher transaction costs. These risks
typically are greater in emerging markets. Securities of small- and medium-sized companies tend to have a shorter history of operations, be more volatile and less liquid and may have underperformed securities of large
companies during some periods. Value securities may underperform other asset types during a given period. These risks, among others, are further described in the Fund Documents.

Further details, including risks, fees and expenses, are set out in the current Prospectus, Supplements and Key Investor Information Documents (KIIDs), which can be obtained by calling +44 (0) 20 7766
7130 or visiting www.artisanpartnersglobal.com. Read carefully before investing.
This summary represents the views of the portfolio managers as of 30 Jun 2019. Those views may change, and the Fund disclaims any obligation to advise investors of such changes. The holdings mentioned above comprise the
following percentages of the Fund's total net assets as of 30 Jun 2019: Alphabet Inc 4.6%; Citigroup Inc 4.2%; Air Lease Corp 3.9%; Facebook Inc 3.5%; Oaktree Capital Group LLC 3.0%; Raytheon Co 3.0%; FedEx Corp 2.9%; Allergan
PLC 2.7%; SunTrust Banks Inc 2.0%; Qurate Retail Inc 0.0%. Securities named in the Commentary, but not listed here are not held in the Fund as of the date of this report. Portfolio holdings are subject to change without notice and are
not intended as recommendations of individual securities.
The Global Industry Classification Standard (GICS®) is the exclusive intellectual property of MSCI Inc. (MSCI) and Standard & Poor’s Financial Services, LLC (S&P). Neither MSCI, S&P, their affiliates, nor any of their third party providers
(“GICS Parties”) makes any representations or warranties, express or implied, with respect to GICS or the results to be obtained by the use thereof, and expressly disclaim all warranties, including warranties of accuracy, completeness,
merchantability and fitness for a particular purpose. The GICS Parties shall not have any liability for any direct, indirect, special, punitive, consequential or any other damages (including lost profits) even if notified of such damages.
Frank Russell Company (“Russell”) is the source and owner of the trademarks, service marks and copyrights related to the Russell Indexes. Russell® is a trademark of Frank Russell Company. Neither Russell nor its licensors accept any
liability for any errors or omissions in the Russell Indexes and/or Russell ratings or underlying data and no party may rely on any Russell Indexes and/or Russell ratings and/or underlying data contained in this communication. No further
distribution of Russell Data is permitted without Russell’s express written consent. Russell does not promote, sponsor or endorse the content of this communication.
This material is provided for informational purposes without regard to your particular investment needs. This material shall not be construed as investment or tax advice on which you may rely for your investment decisions. Investors
should consult their financial and tax adviser before making investments in order to determine the appropriateness of any investment product discussed herein. In no event shall Artisan Partners have any liability for direct, indirect, special,
incidental, punitive, consequential (including, without limitation, lost profits) losses or any other damages resulting from the use of this material.
Artisan Partners Limited Partnership (APLP) is an investment adviser registered with the U.S. Securities and Exchange Commission (SEC). Artisan Partners UK LLP (APUK) is authorized and regulated by the Financial Conduct Authority and
is a registered investment adviser with the SEC. APEL Financial Distribution Services Limited (AP Europe) is regulated by the Central Bank of Ireland. APLP, APUK and AP Europe are collectively, with their parent company and affiliates,
referred to as Artisan Partners herein. Artisan Partners is not registered, authorised or eligible for an exemption from registration in all jurisdictions. Therefore, services described herein may not be available in certain jurisdictions. This
material does not constitute an offer or solicitation where such actions are not authorised or lawful. Further limitations on the availability of products or services described herein may be imposed.
APLP is the investment manager of Artisan Partners Global Funds Plc (APGF). APGF is an umbrella type open-ended investment company with variable capital having segregated liability between its sub-funds, incorporated with limited
liability and registered in Ireland under registration number 485593. APGF is authorized by the Central Bank of Ireland as an Undertaking for Collective Investments in Transferable Securities (UCITS). APUK and AP Europe are the
distributors for APGF. This material is not intended for use within the US or with any US persons. The Fund shares described herein are not and will not be, registered under the US Securities Act of 1933 and may not be sold to or for the
benefit of any US person.
This material is only intended for investors which meet qualifications as institutional investors as defined in the applicable jurisdiction where this material is received, which includes only Professional Clients or Eligible Counterparties as
defined by the Markets in Financial Instruments Directive (MiFID) where this material is issued by APUK or AP Europe. This material is not for use by retail investors and may not be reproduced or distributed without Artisan Partners’
permission.
In the United Kingdom, issued by APUK, 25 St. James’s St., Floor 3, London SW1A 1HA, registered in England and Wales (LLP No. OC351201). Registered office: Reading Bridge House, Floor 4, George St., Reading, Berkshire RG1
8LS. In Ireland, issued by AP Europe. Location and registered office: Fitzwilliam Hall, Fitzwilliam Pl, Ste. 202, Dublin 2, D02 T292 (Company No. 637966).
Australia: This material is directed at wholesale clients only and is not intended for, or to be relied upon by, private individuals or retail investors. Artisan Partners Australia Pty Ltd is a representative of APLP (ARBN 153 777 292) and
APUK (ARBN 603 522 649). APLP and APUK are respectively regulated under US and UK laws which differ from Australian laws and are exempt from the requirement to hold an Australian financial services license under the Australian
Corporations Act 2001 in respect to financial services provided in Australia. No cooling-off regime applies to an acquisition of the interests in any funds managed by Artisan Partners described herein. Austria: The shares described herein
and in each Fund’s prospectus and the related documents have not and may not be offered or sold, directly or indirectly, to the public in the Republic of Austria. Each Fund’s prospectus has not been and will not be submitted to the
Oesterreichische Kontrollbank Aktiengsellschaft and has not been prepared in accordance with the Austrian Capital Markets Act (Kapitalmarktgesetz) or the Austrian Investment Funds Act (Investmentfondsgesetz). Each is therefore not a
prospectus pursuant to the Capital Markets Act or the Investment Funds Act. Brazil: Shares in the Fund may not be offered or sold to the public in Brazil. Accordingly, the Fund shares have not been nor will be registered with the Brazilian
Securities Commission - CVM nor have they been submitted to the foregoing agency for approval. Documents relating to the Fund shares, as well as the information contained therein, may not be supplied to the public in Brazil, as the
offering is not a public offering of securities in Brazil, nor used in connection with any offer for subscription or sale of securities to the public in Brazil. Canada: This material is distributed in Canada by APLP and/or Artisan Partners
Distributors LLC, which conduct activities in Canada under exemptions from the dealer, portfolio manager and investment fund manager registration requirements of applicable Canadian securities laws. This material does not constitute an
offer of services in circumstances where such exemptions are not available. APLP advisory services are available only to investors that qualify as “permitted clients” under applicable Canadian securities laws. Investment in the securities of
Funds managed and distributed by APLP and/or Artisan Partners Distributors LLC may only be made by eligible private placement purchasers that qualify as “accredited investors” and “permitted clients” under applicable Canadian
securities laws and pursuant to Canadian private placement offering documents, which are available upon request. This material is not, and under no circumstances should it be construed as, a private placement offering document,
advertisement or public offering of securities in Canada. No securities commission or similar authority in Canada has reviewed this material or in any way passed upon the merits of any securities referenced herein and any representation
to the contrary is an offence. Bailiwick of Guernsey: This material is only being, and may only be, made available in or from within the Bailiwick of Guernsey to persons licensed under the Protection of Investors Law, 1987, the Banking
Supervision Law, 1994, the Regulation of Fiduciaries, Administration Businesses and Company Directors, etc. Law, 2000 or the Insurance Managers and Insurance Intermediaries Law, 2002. Hong Kong: This material has not been
registered by the Registrar of Companies in Hong Kong. The Fund is a collective investment scheme as defined in the Securities and Futures Ordinance of Hong Kong (the “Ordinance”) but has not been authorised by the Securities and
Futures Commission pursuant to the Ordinance. Accordingly, the shares may only be offered or sold in Hong Kong to persons who are “professional investors” as defined in the Ordinance and any rules made under the Ordinance or in
circumstances which are permitted under the Companies (Winding Up and Miscellaneous Provisions) Ordinance of Hong Kong and the Ordinance. In addition, this material may not be issued or possessed for the purposes of issue,
whether in Hong Kong or elsewhere, and the shares may not be disposed of to any person unless such person is outside Hong Kong, such person is a “professional investor” as defined in the Ordinance and any rules made under the
Ordinance or as otherwise may be permitted by the Ordinance. New Zealand: This material is not a product disclosure statement for the purposes of the Financial Markets Conduct Act 2013 (the FMCA) and does not contain all the
information typically included in such offering documentation. This offer of shares in the Fund does not constitute “regulated offer” for the purposes of the FMCA and, accordingly, there is neither a product disclosure statement nor a
register entry available in respect of the offer. Shares in the Fund may only be offered in New Zealand in accordance with the FMCA and the Financial Markets Conduct Regulations 2014. Oman: The information contained in this material
neither constitutes a public offer of securities in the Sultanate of Oman as contemplated by the Commercial Companies Law of Oman (Royal Decree 4/74) or the Capital Market Law of Oman (Royal Decree 80/98), nor does it
constitute an offer to sell, or the solicitation of any offer to buy Non-Omani securities in the Sultanate of Oman as contemplated by Article 139 of the Executive Regulations to the Capital Market Law (issued by Decision No.1/2009).
Additionally, this private placement memorandum is not intended to lead to the conclusion of any contract of whatsoever nature within the territory of the Sultanate of Oman. Singapore: Artisan Partners Global Funds plc is currently
entered into the Monetary Authority of Singapore’s (MAS) List of Restricted Schemes. This document has not been registered as a prospectus with the MAS. Accordingly, this and any other material in connection with the offer or sale, or
invitation for subscription or purchase, of shares of the sub-funds of Artisan Partners Global Funds plc may not be circulated or distributed, nor may shares be offered or sold, or be made the subject of an invitation for subscription or
purchase, whether directly or indirectly, to persons in Singapore other than (i) to an institutional investor under Section 304 of the Securities and Futures Act, Chapter 289 of Singapore (SFA) or (ii) otherwise pursuant to, and in
accordance with the conditions of, any other applicable provision of the SFA. Switzerland: The Prospectus, the Key Investor Information Document(s), the Articles of Association of the Company and the latest annual and semi-annual
reports can be obtained free of charge from the representative in Switzerland, State Street Bank GmbH, Munich, Zurich Branch, Beethovenstrasse 19, CH-8002 Zurich, Switzerland. The place of performance and jurisdiction is at the
registered office of State Street Bank GmbH. State Street Bank GmbH is also the paying agent of the Company.
© 2019 Artisan Partners. All rights reserved.
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