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Investment Process

We seek to invest in high-quality, undervalued companies with strong balance sheets and shareholder-oriented management teams.

Undervaluation

Determining the intrinsic value of a business is the heart of our research process. Intrinsic value represents the amount that a buyer
would pay to own a company’s future cash flows. We seek to invest at a significant discount to our estimate of the intrinsic value of
a business.

Business Quality

We seek to invest in companies with histories of generating strong free cash flow, improving returns on capital and strong competitive
positions in their industries.

Financial Strength

We believe that investing in companies with strong balance sheets helps to reduce the potential for capital risk and provides company
management the ability to build value when attractive opportunities are available.

Shareholder-Oriented Management

Our research process attempts to identify management teams with a history of building value for shareholders.

Team Overview

Our team has worked together for many years and has implemented a consistent and disciplined investment process. Our team is
organized by geographic regions, but within those regions we are generalists who look across all industries. We believe this model enables
our analysts to become broad thinkers and gain critical insight across all economic sectors.

Portfolio Management

N. David Samra
Portfolio Manager (Lead)

Ian P. McGonigle, CFA
Co-Portfolio Manager

Joseph Vari
Co-Portfolio Manager
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Past performance does not guarantee and is not a reliable indicator of future results. Current performance may be lower or higher than the performance shown. Composite performance has
been presented in both gross and net of investment management fees.
Investment Risks: Investments will rise and fall with market fluctuations and investor capital is at risk. Investors investing in strategies denominated in non-local currency should be aware of the risk of
currency exchange fluctuations that may cause a loss of principal. These risks, among others, are further described near the back of this document, which should be read in conjunction with this material.
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Market Discussion
Stock markets declined significantly and dramatically during the first
quarter. Across the globe, markets were down more than 20%, with
returns in US dollars coming in a few percentage points lower due to
the dollar’s strength. Meanwhile, gold rose 4% as investors sought
safety; gold ended the quarter up 22% y/y.

Some regions fared worse than others. Italy and Spain, for instance,
where the pandemic was most severe early on, were down a bit more
than other markets. In addition, the current oil price war between
Saudi Arabia and Russia has negatively impacted currencies of those
countries reliant on energy, including Australia, Canada, Norway,
Brazil and Russia; relative to the US dollar, those currencies were down
12%, 8%, 16%, 23% and 21%, respectively, in Q1. Economically weaker
countries in emerging markets also suffered significant currency
declines, including Mexico, South Africa, Colombia, Indonesia
and Chile.

As the novel coronavirus spread, governments overwhelmingly
responded by shutting down much of commerce. Few companies,
governments or individuals are prepared for revenue to disappear for
an extended period, especially in today’s world of ubiquitous financial
leverage. The length of the shutdown—and the behavioral changes
likely to continue even as businesses reopen—will determine the
winners and losers economically. And trying to figure out the
appropriate length of the shutdown is an inexact calculation, pitting
short-term concerns for protecting citizens and the health care system
against the not-well-understood consequences of a shutdown that
goes on too long. Those consequences could be far-reaching, leading
to extraordinary financial and human suffering. At what point do you
put the economy back to work and suffer the inevitable health care
impact? The wrong decision will have broad and dramatic
implications, and time isn’t a luxury we have right now.

The response from governments and central banks in the US, Europe,
China and Japan has been to provide massive support. Governments
have rolled out emergency programs to aid the unemployed, small
businesses and big industries directly impacted, such as the airlines.
Central banks have pumped money into money markets and long-
term bond markets, and the sheer amount of spending changes our
paradigm of what is acceptable borrowing by a government with
unknown long-term consequences. Put simply, such sudden, massive
government intervention is unprecedented. Certain emerging
markets countries do not have the firepower to borrow or monetize
spending at such scale, and how strong or weak they end up as the
health crisis subsides is another unknown.

So far, commercial banks are a central part of the solution to this crisis
and not part of the problem, as was the case during the great
recession. In the US and Europe, governments have provided banks
with liquidity and capital forbearance. There are two reasons for this.
First, most large companies have standing lines of credit with their
banks, which they draw down as needed. Right now, companies are
tapping into this credit at a record pace, requiring banks to place

capital behind each loan. Some regulatory forbearance on today’s
strict capital requirements therefore is necessary to free up capital to
loan to businesses hit by the shutdown. Second, incentivized lending
to small and medium-sized businesses is happening through the
banking system because there’s no other way. Government simply
does not have capability to process and manage lending on such a
large scale. Central bank intervention through the banking system will
go much further in Europe than in the US as Europe depends less on
the capital markets for corporate and mortgage debt funding, and
leverage lending (private equity) plays a smaller role.

Our current view is that as long as credit problems remain contained
within corporate lending books and the shutdown is relatively short,
most banks should survive with solid capital backing. If the shutdown
goes on too long and skyrocketing unemployment leads to large-
scale problems in the real estate markets, weaker banks will
require bailouts.

The health care system is an important wild card. In terms of the
economic consequences, the most important development will be
safe and effective treatments and a vaccine. The race is on. This crisis
has certainly highlighted the importance of a well-developed and
well-funded health care system. Health care providers, once political
enemies, are suddenly political allies. And hopefully politicians will
reconsider their bipartisan bashing of pharmaceutical firms. As it
stands today, the R&D arms of these companies are effectively Santa
Claus, working to deliver humanity the ultimate gift.

Portfolio Discussion
All securities held in the portfolio throughout the quarter declined.
The best performing equities were recession-resistant businesses.
They include Seven & i Holdings (convenience stores), Novartis AG
(pharmaceuticals), Reckitt Benckiser (consumer goods, importantly
including Lysol®) and Nestle (food). The worst performing stocks
include Arch Capital, ING and Compass Group.

Arch Capital’s share price declined 34%. Arch is the largest provider of
mortgage insurance in the US. Losses in the company’s mortgage
book of business are inevitable as unemployment rises. The extent of
the losses depends on how high unemployment goes, how long it
lasts and the extent of any subsequent impact to home prices. We
believe Arch will manage through the crisis due to the combination of
a strong balance sheet, government support for unemployment and
reinsurance coverage purchased on the mortgage book prior to
the crisis.

ING is a Dutch bank. Although the group is primarily a mortgage
lender, the bank’s corporate lending book has exposure to oil and gas
companies. This “double” exposure to the current crisis pushed the
share price down more than the price of an average European bank.
However, after a thorough review of the bank’s lending portfolio, we
believe this profitable and well-capitalized bank has the earnings
capability and capital base to absorb our estimate of credit losses
resulting from the shutdown.



Compass Group is the world’s largest corporate caterer. In a typical
economic downturn, Compass would stand out as one of the best
performing stocks. However, given the nature of this epidemiological
issue, it has for now halted operating at universities, sports arenas,
factories and office buildings. We believe the 37% decline in the
company’s share price represents an opportunity to invest in one of
the best companies operating outside the US at a very
attractive valuation.

The first quarter saw the return of extreme market volatility, as
illustrated in Exhibit 1.

Exhibit 1: Euro Stoxx 50 Volatility Index, Global Financial Crisis Vs. 
Q1 2020
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We believe market volatility is exacerbated by the growing array of
financially leveraged products, ETFs and high-frequency algorithmic-
driven trading. As committed value investors, we employ a steadfast
approach, always looking for opportunities to invest in businesses
with solid fundamentals and long-term prospects. Our focus on long-
term intrinsic value looks past cyclical fluctuations in a company’s
profit pool and focuses on earnings power. This is a value investor’s
competitive advantage, one that value investors have not been able
to employ aggressively since the global financial crisis. And that’s
exactly what we did in Q1. We purchased a record number of new
securities in a single quarter, including Alibaba, Trip.com,
Schlumberger, Tenaris, Suncor Energy, Sony, Danone and CNH.

Alibaba
Alibaba is the dominant e-commerce platform in China, with 56%
market share of e-commerce sales. The company has 674 million
annual active buyers on its main applications, Taobao and Tmall.
Alibaba generates revenue from online shopping transactions largely
through advertising. Similar to a search engine, shoppers search for
products on the Alibaba platform with the intent to make a purchase.
That intention and the scale at which Alibaba operates provide
unmatched information to retailers about consumer behavior. As a
result, shopper conversion rates are high, providing merchants with

high return on their advertising spend. This is why Alibaba commands
an impressive 33% share of China’s digital advertising market. Similar
to other large Internet platforms, such as Google and Facebook, this is
an incredibly profitable business with 70% EBITDA margins and strong
cash generation. Even as we expect Alibaba’s advertising revenues to
come under some pressure in 2020 due to COVID-19, we believe its
dominant position in e-commerce should allow it to grow 20%+ over
the medium term.

Alibaba has used cash flow from its highly profitable e-commerce
business to invest in a number of new businesses, including online
video, cloud, food delivery, overseas e-commerce and financial
services. Two of the most valuable businesses are financial services
and the cloud. Ant Financial (33% owned by Alibaba) is the largest
third-party payments player in China and has growing positions in
other financial services. Alicloud is China’s dominant cloud-services
provider. Though the contribution to Alibaba’s bottom line from these
companies is limited at this stage, we believe these are highly
valuable businesses that will help drive Alibaba’s longer-term growth.
Stripping out the value of the company’s new businesses and
Alibaba’s cash and investments, the core e-commerce business is
trading at 15X normalized earnings.

Trip.com
Trip.com, known as Ctrip until a September 2019 name change to
reflect the company’s increasingly international focus, is China’s
largest online travel adviser (OTA). Trip.com connects a growing base
of Chinese travelers with a highly fragmented network of Chinese and
international travel suppliers, which include hotels, airlines, ground
transportation, package tours and local service providers. Trip.com is
an asset-light business. It is effectively a travel agent that generates a
fee as consumers and suppliers transact on its platform. Since its
founding in 1999, Trip.com has benefited immensely as Chinese
consumers have become wealthier and traveled more domestically.
More recently, Trip.com has expanded its capabilities to serve
international travel to and from China. Prior to the crisis, Chinese
consumers represented the largest single group of international
travelers. We believe this outbound and international travel focus
represents both a higher-margin and higher-growth opportunity for
Trip.com. The impact of COVID-19 on Chinese domestic and
international travel will of course create severe near-term headwinds.
But we remain confident in Trip.com’s founder-led management
team, its well-capitalized balance sheet and the current actions
management is taking with its users and suppliers. The company
should emerge in a strong competitive position within the growing
Chinese travel ecosystem. Including the value of the company’s net
cash and securities portfolio, Trip.com’s stock is trading at 11X its
normalized earnings.

Oil and Gas—Tenaris, Schlumberger, Suncor Energy
Generally speaking, commodities businesses are not great businesses
or interesting investments until the prices of the commodities fall
below the marginal cost of production. The marginal cost of
production is what it costs the least efficient producers to produce



that commodity. As the commodity price declines, those high-cost
producers either generate low returns (discouraging capital
formation) or lose money (causing bankruptcies and reorganizations).
During the quarter, the price of a barrel of oil fell to around $20, well
below our estimate of the marginal cost of production of $65-$70.
High-cost supply will decline, and low prices will increase demand—at
least once people start driving again. Eventually, the supply/demand
structure of the industry will come into balance and the oil price will
rise. In the short term, we expect investment in new oil wells to
decline significantly, hurting oil service companies. But that cannot go
on forever. Like it or not, our society depends on efficient fossil fuels,
and we cannot afford to run out of supply. Eventually, oil wells
deplete, and investment will restart.

We found three new opportunities in the oil and gas industry: two on
the services side, Tenaris and Schlumberger; and one in production
and refining, Suncor Energy.

Tenaris makes steel pipes. Mundane, perhaps, but we think the
company is the best in the business. It excels in making the technical,
high-quality tubes used in oil and gas wells necessary to maintain
integrity in high-temperature, high-pressure, corrosive environments
found thousands of meters below the surface. In this environment, a
small fault in a relatively low-cost component could render worthless
the millions, if not hundreds of millions, invested in the well. There are
three companies globally that dominate the premium segment, and
Tenaris is the most profitable and has a superior balance sheet—near
net-cash, while others are stressed.

North America may be in the headlines with the sharpest production
declines, but the bulk of the company’s profitability is abroad and
offshore. International and offshore are more stable, longer-cycle
environments and more profitable. Margins in North America are low
as the geology and geography that have made the United States one
of the largest markets for land drilling also require less
high-end product.

Management has navigated past downturns very well—cutting costs
and quickly adjusting production to maintain industry-leading
profitability. Excluding non-cash expenses related to past acquisitions
from operating income, Tenaris remained in positive territory during
the last oil crash. Its peers did not. In a potential sign of more to come,
Tenaris posted 8.7% operating margins in the recent December
quarter, while the company’s two largest competitors lost money. The
products are essential as long as oil and gas remain relevant, which
we see for decades. Moreover, Tenaris should be a clear winner in a
more consolidated industry emerging from the current tumult. Shares
have been under pressure and currently trade at 68% of tangible book
value and 10X average earnings* over the past 4 years, inclusive of the
2016 bottom, and less than 9X the past 3 years—levels we see as
depressed with potentially normalized levels more than 30% higher.

*Earnings exclude amortization of intangibles.
[Shares at $12.05 per American depositary share (ADS) as of 31 Mar
2020 puts the company’s market cap at roughly $7.1bn, which
compares to a year-end tangible book value of approximately
$10.4bn. The three-year average EPS, with non-cash amortization of
intangibles added back is $1.43, while the four-year average
was $1.19.]

Schlumberger is the world’s leading services firm to the global oil and
gas industry—with revenue about 40% higher than either of its two
closest competitors. Schlumberger’s services are focused around
reservoirs and wells. The former is a higher margin, data-intensive
business around identification, modeling and ongoing monitoring
and analysis of oil and gas deposits for the optimal development and
production. The latter is focused on supplying the technical expertise
and specialized tools around creation of the well and extraction of oil
and gas. Schlumberger also has a leading equipment business,
Cameron, manufacturing the trees that manage the flow of gas and
liquids in and out of a well, other value-add systems and components
along the pipeline from wellhead to processing plant, and
components and control systems for drilling equipment.

Schlumberger’s international pedigree is a meaningful differentiator.
The company, founded in Paris almost a century ago, operates in
about 85 different countries. The company has fixed costs in each
country to manage the import and export of tools, warehouses and
service yards to store and fix equipment, and country-specific back
office functions: accounting, taxes, legal and more. Schlumberger has
the local market knowledge and book of business to cover these
costs, while smaller players and potential entrants often struggle with
them. This advantage is reflected in the company’s industry-leading
margin profile.

Similar to Tenaris, Schlumberger’s less volatile international
businesses generate the majority of profits and cash flow—about 80%
to 90% of profits overall. In today’s environment, cost-cutting in the
international segment and a selective retreat in North America can
help mitigate the decline in demand. We believe the stock is cheap. By
our measure, free cash flow (FCF)* has averaged about $1.9bn from
2016 through 2019—including $2.0bn at the 2016 bottom and $2.3bn
in 2019. We find that $1.9bn average on the current $18.2bn market
cap—a more than 10% free cash flow yield—to be very compelling as
a base case with normalized free cash flow potentially more than
30% higher.

*Our calculation of free cash flow excludes the benefit from non-cash
compensation expense.

Suncor is Canada’s largest integrated oil and gas producer. Suncor
produces approximately 800,000 barrels per day of crude primarily
from its Alberta oil sands assets. Three Canadian refineries and one US
refinery process feedstock into refined products sold through 1,700
mostly Petro-Canada-branded retail locations, of which 50% are
owned. Substantial past investments in its mines and upgrading



facilities provide multi-decade asset lives and the ability to sell crude
at higher prices than most Canadian peers. Suncor’s refinery network
is among the most profitable downstream businesses in the world
owing to the degree of physical integration with Suncor’s upstream
and retail businesses, the attractive fundamentals of the Canadian
refining industry and the availability of less costly Canadian feedstock.
Suncor has historically been very well-managed, growing the value of
the business in a responsible manner organically and
opportunistically acquiring poorly capitalized peers in 2015 and 2016.
A commitment to returning capital to shareholders has further
enhanced value growth on a per-share basis. Suncor is in the early
stages of a cost-reduction and productivity-enhancement program,
targeting C$2bn of incremental annual FCF generation, a 40%
improvement over 2019 FCF levels. While current economic
conditions are having severely negative impacts on the global and
Canadian oil and gas industries, low levels of debt, access to
substantial liquidity and no financial covenant risk will allow Suncor to
ride out the low oil price environment. At today’s price of C$19,
Suncor’s shares trade at 4.4X our estimate of normalized earnings.

Sony
Sony is best remembered as the manufacturer of its circa 1980s
product, the Walkman. However, the company has changed
dramatically since its consumer electronics heyday. The company was
forced to change as the transition to digital destroyed the economics
of most consumer electronics. Sony has undergone a tremendous
shift in its portfolio strategy, moving away from capital intensive
electronic hardware products and toward media-based intellectual
property (IP) that generates high returns on capital with a growing
mix of recurring revenues. Nearly two-thirds of Sony’s profits come
from video games, music and film media, where Sony holds leading
positions in these oligopolistic markets. All three segments benefit
from the secular shift to digital media, where Sony’s marginal profit is
higher and customers have been stickier. Another 25% of profits come
from a highly profitable image sensor semiconductor business, where
Sony has the scale and technology lead in a duopoly. The
management team responsible for the change in business
composition over the last seven years remains in place, and there is
room to further streamline the asset base. Today, Sony is one of
Japan’s blue-chip companies and operates with a net cash balance
sheet. At our purchase price of roughly ¥5,800/share, valuation was
undemanding at 11X our estimate of normal earnings. We believe on
a sum-of-the-parts basis, Sony trades at a significant discount to pure-
play media and semiconductor peers that are valued north of
20X earnings.

Danone
Danone is a global food and beverage company based in France.
Danone’s yogurt is an iconic brand. The company operates in three
main segments: specialized nutrition, waters, and essential dairy and
plant (EDP). The share price of this high-quality company has
underperformed peers due to deteriorating economics in the
company’s water and EDP (yogurt, cheese, milk and alternative milks)
segments. Specialized nutrition is primarily an infant formula

business—a business we think is particularly valuable. Specialized
nutrition is roughly one-third of overall revenue, but due to high
margins, it makes up ~50% of operating profit. At recent private
market transaction values, we believe this business is worth 60% of
the company’s market cap. That values the remaining businesses at
about 12X earnings. The EDP segment’s growth drivers include milk
alternatives and coffee creamers, which have offset increased
competition in the core yogurt business. The waters segment
manufactures and sells a mix of plain water and aquadrinks (flavored
waters) with global brand names such as evian® and Volvic®. All three
segments should grow revenues at a steady, low- to mid-single digit
organic rate over the long term, and Danone has improved margins
steadily over the last few years. We expect that to continue as
management cuts costs to drive earnings growth above revenue
growth. The company is currently led by Emmanuel Faber, the first
CEO from outside the founding family. At our average purchase price
of €55, we paid a low-teens earnings multiple for a high-quality,
cash-generating business.

CNH
CNH is a global industrial company trading at a significant discount to
the sum of its parts. Exor, the holding company for the Agnelli family
in Italy, is a major shareholder. Exor is a long-term shareholder who
historically has proven its ability to help create value over time at its
portfolio companies.

Agriculture equipment, which represents 60% of operating profit, is
the crown jewel of the company. Agricultural machinery is an
oligopoly where CNH competes globally with Deere and Agco. The
high-horsepower agricultural equipment market is a duopoly shared
with Deere. The favorable industry structure is driven by technology,
strong brands and strong dealer networks and importantly leads to
price discipline in a sometimes-cyclical business. And the agriculture
market is currently cyclically depressed, owing to a previous spike of
crop prices and trade issues. Unit sales are low, and the fleet continues
to age. However, long-term demand for equipment is buoyed by
population growth and the need for an increased food supply. While
agricultural equipment is not immune to the effects of the broader
economic weakness, we expect this business to prove more resilient
than other areas of industrial equipment. Importantly, we don’t
expect any change in the favorable industry structure or pricing
environment coming out of this downturn. At the current stock price
of $6, we are paying 10.5X 2019 operating profit for the agriculture
business and getting the rest of the assets for free.

The rest of the assets aren’t great. They include commercial and
specialty vehicles, powertrain, construction equipment and financial
services. We expect current weak economic conditions will have a
larger impact on these businesses. The commercial vehicle business is
primarily a European business that operates in a small but defined
part of the market. Its niche market position and strong distribution
may be of interest to an acquirer. This business was already facing
cyclical headwinds before the recent economic weakness, operating
at a low-single digit margin. The powertrain business supplies engines



internally to the agriculture and commercial vehicle business, which
makes up ~50% of sales. The other 50% goes to third-party customers.
This is a good business with relatively strong margins of ~10%. Finally,
construction equipment is a small part of the overall business’s value,
but we think this business also has margin upside to reach
peer levels.

Over the last few years, CNH has worked to strengthen the balance
sheet of the industrial company (excludes the financial services
segment). The industrial business ended 2019 with $850mn of net
debt. Liquidity is also strong. The company entered 2020 with $5bn of
cash on the balance sheet and $4bn of undrawn credit facilities. The
first debt maturity of $450mn is not due until September 2021. There
are no financial covenants on the outstanding industrial bonds. This
liquidity position provides ample room to navigate the current
financial environment.

Management is pursuing a plan to split into two separately traded
companies—on-highway (commercial vehicles and powertrain) and
off-highway (agriculture and construction)—in an effort to highlight
the value of the underlying assets. The current economic conditions
may delay the timing of the split, but management has maintained its
commitment to separating the business. Once separated, we believe
the valuation discount will close. Our current sum-of-the-parts
valuation yields an upside of 85%.

Sales
The aforementioned purchases were partially funded through the
complete sale of four securities, including Nestle, Reckitt Benckiser, TE
Connectivity and Hyundai Motor. Nestle’s and Reckitt’s share prices
held steady through the market decline and were sold close to our
estimates of intrinsic value. TE Connectivity was sold due to a recent
buildup of financial leverage that we estimate puts the company at
capital risk through this downturn. Hyundai Motor was sold in favor of
more attractive alternatives.

Outlook
The portfolio’s discount to intrinsic value has widened considerably as
a result of the market decline, investment of the portfolio’s cash in
new and existing undervalued securities and the sale of fairly valued
securities and reinvestment of those proceeds in cheaper stocks. In
our In the News section of the website, we have posted a recent
interview published in Value Investor Insight that provides in detail the
process that we are going through to ensure that we are making
profitable and durable investment decisions to manage your and our
capital through this market cycle. It was a busy quarter, and the
investment team, including Ian McGonigle, Joe Vari, Ben Herrick,
Charlie Page, Tyler Redd and Amy Sheng, have worked long and hard
hours in extended locations, often with kids running around during
the work day and in volatile market circumstances. I thank them,
along with our support team, Linda Yee and Erica de Leon, and most
importantly, you, our clients and investors.



For more information: Visit www.artisanpartners.com
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after removing any intangible assets. Earnings Before Interest, Taxes, Depreciation and Amortization (EBITDA) is an indicator of a company's financial performance which is calculated by looking at earnings before the deduction of interest
expenses,  taxes,  depreciation  and  amortization.  Earnings  per  Share  (EPS)  is  the  portion  of  a  company's  profit  allocated  to  each  outstanding  share  of  common stock.  Free  Cash Flow  is  a  measure  of  financial  performance  calculated  as
operating cash flow minus capital expenditures. Return on Capital (ROC) is a measure of how effectively a company uses the money (borrowed or owned) invested in its operations.

This material is provided for informational purposes without regard to your particular investment needs. This material shall not be construed as investment or tax advice on which you may rely for your investment decisions. Investors should
consult their financial and tax adviser before making investments in order to determine the appropriateness of any investment product discussed herein. In no event shall Artisan Partners have any liability for direct, indirect, special, incidental,
punitive, consequential (including, without limitation, lost profits) losses or any other damages resulting from the use of this material.

Artisan Partners Limited Partnership (APLP) is an investment adviser registered with the U.S. Securities and Exchange Commission (SEC). Artisan Partners UK LLP (APUK) is authorized and regulated by the Financial Conduct Authority and is a
registered investment adviser with the SEC. APEL Financial Distribution Services Limited (AP Europe) is authorized and regulated by the Central Bank of Ireland. APLP, APUK and AP Europe are collectively, with their parent company and affiliates,
referred to as Artisan Partners herein. Artisan Partners is not registered, authorised or eligible for an exemption from registration in all jurisdictions. Therefore, services described herein may not be available in certain jurisdictions. This material
does not constitute an offer or solicitation where such actions are not authorised or lawful, and in some cases may only be provided at the initiative of the prospect. Further limitations on the availability of products or services described herein
may be imposed.

This material is only intended for investors which meet qualifications as institutional investors as defined in the applicable jurisdiction where this material is received, which includes only Professional Clients or Eligible Counterparties as defined by
the Markets in Financial Instruments Directive (MiFID) where this material is issued by APUK or AP Europe. This material is not for use by retail investors and may not be reproduced or distributed without Artisan Partners’ permission.

In the United Kingdom, issued by APUK, 25 St. James’s St., Floor 3, London SW1A 1HA, registered in England and Wales (LLP No. OC351201). Registered office: Reading Bridge House, Floor 4, George St., Reading, Berkshire RG1 8LS. In
Ireland, issued by AP Europe, Fitzwilliam Hall, Fitzwilliam Pl, Ste. 202, Dublin 2, D02 T292. Registered office: 70 Sir John Rogerson’s Quay, Dublin 2, D02 R296 (Company No. 637966).

Australia: This material is directed at wholesale clients only and is not intended for, or to be relied upon by, private individuals or retail investors. Artisan Partners Australia Pty Ltd is a representative of APLP (ARBN 153 777 292) and APUK
(ARBN 603 522 649). APLP and APUK are respectively regulated under US and UK laws which differ from Australian laws and are exempt from the requirement to hold an Australian financial services license under the Australian Corporations
Act 2001 in respect to financial services provided in Australia.

Bailiwick of Guernsey: The financial services referred to in this material and this document are not being made available in the Bailiwick of Guernsey (Guernsey) to more than 50 persons in Guernsey and the financial services may not be
accepted by more than 50 persons in Guernsey.

Canada: This material is distributed in Canada by APLP and/or Artisan Partners Distributors LLC, which conduct activities in Canada under exemptions from the dealer, portfolio manager and investment fund manager registration requirements of
applicable Canadian securities laws. This material does not constitute an offer of services in circumstances where such exemptions are not available. APLP advisory services are available only to investors that qualify as “permitted clients” under
applicable Canadian securities laws.

© 2020 Artisan Partners. All rights reserved.
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Artisan International Value Strategy
As of 31 March 2020Quarterly Contribution to Return (% USD)

Ending WeightContribution to
ReturnAverage WeightTop Contributors

1.00-0.461.03Bankia SA

3.54-0.453.01Fresenius Medical Care AG & Co KGaA

2.32-0.442.23Groupe Bruxelles Lambert SA

0.78-0.430.30CNH Industrial NV

4.00-0.413.72RELX PLC

3.05-0.412.69Baidu Inc

0.78-0.410.93IMI PLC

2.15-0.400.64Trip.com Group Ltd

0.00-0.390.84Hyundai Motor Co

1.56-0.361.44Vivendi SA

0.21-0.330.43John Wood Group PLC

0.56-0.310.63Hella GmbH & Co KGaA

3.81-0.292.88NAVER Corp

1.63-0.241.54Willis Towers Watson PLC

0.00-0.221.76Nestle SA

0.00-0.170.96Reckitt Benckiser Group PLC

3.73-0.142.84Novartis AG

0.82-0.110.73Pargesa Holding SA

1.33-0.101.12Seven & i Holdings Co Ltd

2.49-0.010.63Alibaba Group Holding Ltd

1.030.020.16Danone SA

1.080.040.15Ryanair Holdings PLC

2.880.129.87Cash Holdings

1.320.160.22Sony Corp

Ending WeightContribution to
ReturnAverage WeightBottom Contributors

1.22-0.480.89Tenaris SA

2.29-0.490.62Schlumberger Ltd

2.87-0.502.60DSV PANALPINA A/S

0.45-0.530.33Rolls-Royce Holdings PLC

0.00-0.541.08TE Connectivity Ltd

2.28-0.552.08CRH PLC

1.41-0.560.49Suncor Energy Inc

2.23-0.613.01Tesco PLC

0.68-0.611.05Royal Bank of Scotland Group PLC

0.99-0.611.10Bharti Infratel Ltd

2.24-0.672.16NXP Semiconductors NV

2.14-0.752.23HCL Technologies Ltd

4.01-0.753.88UBS Group AG

1.77-0.801.85Sodexo SA

2.48-0.832.48LafargeHolcim Ltd

5.10-0.834.68ABB Ltd

3.32-0.852.88Cie Financiere Richemont SA

2.38-0.912.58Telefonica Brasil SA

1.43-1.011.69Imperial Oil Ltd

1.88-1.362.07Lloyds Banking Group PLC

4.71-1.474.10Compass Group PLC

7.12-1.607.39Samsung Electronics Co Ltd

2.33-1.772.93ING Groep NV

4.60-2.045.12Arch Capital Group Ltd

Source: Artisan Partners/FactSet. Performance is historical and is not a reliable indicator of future results. As of 31 Mar 2020. These investments made the greatest contribution to, or detracted most from, performance during the period
based on a representative account within the strategy Composite. Upon request, Artisan will provide: (i) the calculation methodology and/or (ii) a list showing the contribution of each holding to overall performance during the measurement
period. Securities of the same issuer are aggregated to determine the weight in the portfolio. % Contribution to Return is calculated by FactSet by multiplying a security’s weight in the portfolio by its in portfolio return for the period referenced
and does not take into account expenses of the portfolio. Purchases/sales are accounted for by using end of the day prices, which may or may not reflect the actual purchase/sale price realized by the portfolio.


