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Investment Process

We seek to invest in high-quality, undervalued companies with strong balance sheets and shareholder-oriented management teams.

Undervaluation

Determining the intrinsic value of a business is the heart of our research process. Intrinsic value represents the amount that a buyer
would pay to own a company’s future cash flows. We seek to invest at a significant discount to our estimate of the intrinsic value of
a business.

Business Quality

We seek to invest in companies with histories of generating strong free cash flow, improving returns on capital and strong competitive
positions in their industries.

Financial Strength

We believe that investing in companies with strong balance sheets helps to reduce the potential for capital risk and provides company
management the ability to build value when attractive opportunities are available.

Shareholder-Oriented Management

Our research process attempts to identify management teams with a history of building value for shareholders.

Team Overview

Our team has worked together for many years and has implemented a consistent and disciplined investment process. Our team is
organized by geographic regions, but within those regions we are generalists who look across all industries. We believe this model enables
our analysts to become broad thinkers and gain critical insight across all economic sectors.

Portfolio Management

Daniel J. O'Keefe
Portfolio Manager (Lead)

Michael J. McKinnon, CFA
Co-Portfolio Manager

Justin V. Bandy, CFA
Co-Portfolio Manager
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Source: Artisan Partners/S&P. Returns for periods less than one year are not annualized. QTD figure represents performance from inception of the portfolio to the quarter end. 1Composite inception: 28 February 2020.

Past performance does not guarantee and is not a reliable indicator of future results. Current performance may be lower or higher than the performance shown. Composite performance has
been presented in both gross and net of investment management fees. The portfolio's returns may vary greatly over shorter periods due to the limited operating period since inception.
Investment Risks: Investments will rise and fall with market fluctuations and investor capital is at risk. Investors investing in strategies denominated in non-local currency should be aware of the risk of
currency exchange fluctuations that may cause a loss of principal. These risks, among others, are further described near the back of this document, which should be read in conjunction with this material.
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The Great Pandemic of 2020

History never repeats itself, but it often rhymes.
–Mark Twain (allegedly)

Unless you lived through the Spanish Flu of 1918 and the Great
Depression, I think it’s safe to say we’ve never seen anything like this
before. But you knew that already. Like most of us here, you are
locked down at home, spending your days on Zoom meetings and
conference calls with spotty connections and your nights burning
through Netflix movies you’ve already seen. Twice. And hopefully you,
like all of us here, are safe and healthy.

From a capital markets perspective, it was the swiftest and most
violent selloff in our careers, a span of nearly 30 years which includes
the global financial crisis, the dot.com bust, the Asian crisis and a few
run-of-the mill recessions sprinkled in between. With 4 days of market
declines greater than 5% over a period of just 2 weeks, this was in fact
the fastest—which is another way of saying, most violent—bear
market in history.

And this makes sense, given the circumstances. Bear markets are a
price-discovery mechanism. Typically, a change in the economic
environment forces a reassessment of earnings and earnings
multiples. History is usually the best guide for price discovery—what
happened in previous, similar situations? But in this case, there are
few good historical analogs. Most modern economic downturns have
been either demand shocks or financial crises. This pandemic has
caused a supply shock because an otherwise healthy economy is
locked down and businesses are not allowed to operate. Revenues of
many otherwise viable businesses will likely go to zero—something
we have not seen before in our lifetimes. In other words, it’s a run on
corporates, not a run on the banks, like we saw 12 years ago in the
global financial crisis. And of course, the shock was caused by a novel
virus about which there is not yet a consensus regarding its mortality
rate or its level of spread across society. In short, we don’t know for
certain how long this is going to last, nor can we reliably forecast the
ensuing recession’s depth.

But one thing we do know: This will pass—just like SARS, MERS, the
1918 Spanish Flu and the 1957/58 Asian Flu pandemic. Whether we
beat this virus through science—the development of vaccine and
therapeutics—or assimilate it through herd immunity, we expect to
put it behind us. As we write, there are some encouraging
developments on both the vaccine and therapy fronts, but the odds
of having a vaccine inside 18 months are very long indeed. And
whether most governments’ policy of hardline economic shutdown is
the best one—as compared to, say, the less strict model used in
Sweden—is a fair question, to which we will only have the answer
with the benefit and safety of hindsight.

In the 1957 pandemic, GDP contracted 4% in Q4 1957 and 10% in Q1
1958, on an annualized basis. That was at the time the largest
peacetime GDP contraction in US history, though the economy was
not shut down as it is today. It’s therefore reasonable to assume the

GDP contraction in Q2 2020 will be far worse. Estimates for GDP
declines of more than 30% annualized in Q2 and unemployment of
25% or more seem entirely plausible to us. Note the economy
boomed in 1958’s remaining quarters after the pandemic ended. We
believe the economy will rebound sharply in the wake of COVID-19 as
well. Whether it recovers to 2019 levels in 2020 or 2021, we do not
know—but it will ultimately recover to 2019 levels and then likely
exceed them.

We also know the US government’s response—and, to a lesser
degree, much of Europe’s—has been rapid and unprecedented. This
point is not to be underestimated. Within weeks of the pandemic’s
taking hold in the US, the government passed the CARES Act, a $2tn
coronavirus relief package, in a bipartisan vote. Compare this to the
fiscal response during the financial crisis which took roughly six weeks
after the economy had posted its first quarter of contraction and
amounted to only $787bn (the initial tranche; it was later increased to
$831bn). Today’s fiscal package is the largest peacetime spending in
US history, comparable to the cost of fighting World War II as a
percent of GDP. And it is not a stimulus per se: It is an income
protection mechanism for working Americans and operational
support for small business owners.

Consider the CARES Act’s unemployment portion. Unemployment
insurance in the US is a state-by-state program, generally replacing
about half of individuals’ lost income when they hit the
unemployment rolls. For example, an unemployed individual in
Illinois who was making $50,000 a year ($962 per week) gets a little
over $400 a week in state unemployment benefits. There is also an
additional benefit of $600, regardless of prior income. In our example,
this unemployed individual would go from making $962 a week to
receiving a little more than $1,000 a week. Those at lower income
levels will see an even bigger increase in weekly income under the
CARES Act, depending on their state of residence. For example,
someone working 30 hours a week at $15 an hour takes home $450 a
week. If they lose their job, the coronavirus relief package will provide
them with $600 a week, in addition to their state unemployment
benefit. The package also provides a one-time check of $1,200 per
adult ($2,400 per couple), plus $500 per child under age 16 based on
certain income limitations.

The provisions for small businesses and corporations have similar
intentions. Though often referred to in the press as “bailouts” or
“stimulus,” the dollars allocated to corporations are in fact
employment protection. In the case of the airline industry (which
employs more than 700,000 Americans), the coronavirus relief
provides grants and/or loans to cover employees’ wages provided
they are not laid off. Given industry revenue has gone almost to zero,
the airlines will either furlough most of their employees, or they will
use the grant money to retain them. Either way, the airlines will not
incur the cost to maintain employment levels that cannot be
sustained by a zero-revenue environment. Small business provisions
have the same logic. The federal government is providing small
businesses loans to cover their payrolls during the pandemic. If the



loans’ recipients maintain their employee levels near pre-pandemic
levels, the loans are forgiven.

We believe the coronavirus relief package provides significant life
support to the economy—to understand why, consider this: A 25%
annualized contraction in GDP cuts output by about $1.3tn in Q2,
compared to the coronavirus relief package total of around $2tn. And
we believe the coronavirus relief is likely to be only the first
installment of several fiscal measures. Granted, the fiscal support has
risks—though they are likely longer-term in nature. The level of
indebtedness governments are assuming to combat the virus is
unprecedented in peacetime—and these growing national debts will
likely be financed in large part by central bank money creation. For
the past decade, the Fed hid its monetary financing behind the fig leaf
of only purchasing government securities in the secondary market.
Once it starts buying government issuance directly—which will
probably be necessary, given the amount of issuance—the leaf will be
off the fig, so to speak. Just months ago, the idea of unrestrained
deficit spending financed by central bank money creation was a fringe
idea known as Modern Monetary Theory. That fringe theory may have
just become policy, and nobody has any idea how well or badly it
will work.

How does one value businesses in this environment? To a degree,
equity investing is now a lot like credit investing in the sense that the
question of survival is paramount. Many of the businesses in our
portfolio will experience dramatic falls in revenue during Q2 and will
only then begin slowly recovering. In some cases, revenue declines
will be 90% to 100%. We have stressed-tested all our companies’
revenue, costs, balance sheets and liquidity for this type of
environment. In some cases, we are assuming almost zero revenue for
Q2. Of course, not all companies will experience similar declines in
revenue and profits as some are relatively insulated, while others will
fare much worse. In addition, and depending on the company, we
must also attempt to factor into our scenarios the meaningful impact
of government fiscal support.

It sounds a bit like flying blind—and it is. But equity investing is
always like this—only, sometimes you know it, and other times you
don’t. Three months ago, unemployment was at multi-generational
low, economic growth was strong, and corporate earnings were
robust: The skies supposedly looked clear ahead. But that view was
actually in the rear-view mirror, and we flew right into this hurricane.
Now that we are in the eye of the storm, it may feel impossible to see
any clearing ahead—but it will clear. And we believe strong, well-
capitalized businesses acquired at attractive prices relative to
reasonable estimates of historical and future normalized earnings
power will generate attractive returns from here.

Portfolio Review
Our timing could not have been worse. The Artisan Select Equity
Strategy launched at the front end of the global COVID-19 pandemic
and suffered immediately. We endured one of the worst absolute and
relative performance quarters of my nearly 30-year investment career.

Those of you who know us from our Global Value strategy will know
that while we are certainly not happy with poor short-term
performance, our focus is the long-term intrinsic value of our
holdings. In the short term, share prices and intrinsic value can
separate meaningfully but ultimately should converge over time. The
wider the short-term dislocation, the greater the expected future
return. And as we write, the discount to fair value in the portfolio is
meaningful and one of the largest discounts in our professional
experience. Moreover, the portfolio’s quality and financial strength are
among the highest we have held in some time.

Let’s review some of the names with the largest portfolio impact. This
includes Citigroup, Expedia and Southwest Airlines.

Citigroup declined 34% on the expectation of pain to come. Going
into this crisis, Citi already traded at a single-digit earnings multiples
and below tangible book value. It is well-capitalized—with capital
levels multiples of what it had going into the global financial crisis—
and maintains ample liquidity to weather an extended period without
incremental funding. It didn’t matter. The fear of impending credit
costs has raised concerns about the ability to absorb losses and the
potential for equity dilution—which has driven valuations to levels in
some cases even lower than during the global financial crisis. Is this
warranted? Let us examine the issues in a bit more detail.

Citigroup’s loan book is a mixture of prime credit card lending (25% of
lending), mortgages (12%) and large corporates’ lending (56%.) Citi
has enormous earnings power relative to its lending book. Its loan
book is about $700bn, and its pre-provision profit (i.e., the profit it
generates before provisions set aside to cover bad debts) was more
than $30bn in 2019 and annualized at about $40bn in 2020 based on
Q1’s numbers. This means Citi can absorb significant loan losses
before it incurs a loss and eats into book value. Specifically, based on
2019 pre-provision profit, it can absorb losses equal to 5% of its loan
book, excluding any loss reserves already on its balance sheet. In Q1,
Citi provided $7bn for credit costs, most of which was a reserve
against future losses. Even after the $7bn charge, Citi remained
profitable and generated a 6% return on tangible equity.

How much might it have to set aside, and will those losses eat into
book value and require more equity capital? That’s the trillion-dollar
question. Every year, the Fed stress tests the banks it supervises for
severely adverse economic scenarios (i.e., rapid GDP decline of about
10% followed by a slow recovery). Under such a scenario, Citi is
estimated to suffer loan losses of about $47bn, or nearly 7% of its loan
book. After the provision taken in this year’s first quarter, Citi has a
loan loss reserve of $23bn—about half of what would be required
under the severely adverse scenario. Assuming quarterly pre-
provision profit of $7.5bn (compared to $10bn in Q1), Citi could
absorb those additional provisions over the rest of fiscal 2020,
resulting in a roughly breakeven result the rest of this year.

Of course, it could be worse than this—Citigroup’s current valuation
of about 50% of tangible book implies it will be. GDP will probably fall



more than 20% at an annualized rate in Q2 but should do better than
that in the second half of the year as the economy moves slowly out
of lockdown. Will it average out to a more than 10% decline for the full
year? It very well might, but there is a significant mitigating factor in
the $2tn coronavirus relief that was not contemplated in the Fed’s
stress test and which should help offset at least part of the GDP
decline in excess of the base assumption.

Another of our largest detractors in Q1 was Expedia. Expedia is one of
the world’s largest online travel agencies (OTAs). The company is at
the center of the storm. With travel basically at a standstill, Expedia’s
revenues are likely near zero.

There is no doubt this will be a difficult year for Expedia. It will lose
money, consume cash and likely fully utilize its balance sheet.
Fortunately, Expedia has a flexible cost structure which mostly
consists of online advertising and can be quickly scaled down. The
company entered the crisis with a net cash balance sheet and
significant liquidity—a combination which should enable it to survive
a period of very low levels of travel demand.

Expedia’s business should be well-positioned after the crisis. This is a
fundamentally attractive industry—with secular growth and only a
few players. We believe the OTAs will be even more important to the
hotels, who will be scrambling to fill rooms.

We think Expedia's valuation is attractive. In 2019, it earned $2bn in
adjusted free cash flow, a level we believe will be recovered within the
next couple years. The market cap is currently $8bn.

Southwest is the largest low-cost carrier in the world, operating
almost exclusively in the US. The US market is highly consolidated,
with four main participants, all of whom are focused on margins and
returns. Southwest has a long track record of cash-flow generation
and good returns on capital—which will come to an end when
Southwest reports Q2 results. The airline industry is effectively
grounded due to the pandemic, and Southwest could see revenue
down as much as 90%. Our thesis in a nutshell is the industry will
improve gradually from here. People will fly again, and we believe
Southwest has the balance sheet and financial strength to survive this
crisis and thrive on the other side. Southwest entered the downturn
with a net cash balance sheet, significant untapped liquidity and
billions’ worth of unencumbered aircraft. Our stressed scenario
assumes revenue down about 60% this year and a slow rebound to
2015/2016 levels of revenue and profitability by 2022. The stock sells
for about 6-7X our estimate of normal EPS.

Our top contributor to return was Visa, which rose 10% during our
holding period. Visa is the largest payment network in the world. The
business has a long growth runway underpinned by the transition
from cash to electronic payments, which are currently just 55% of
personal consumption expenditure. Visa also benefits from the
growth in e-commerce, where its network’s usage rate is 3X higher
compared to in-person transactions. The business has been highly

profitable with excellent returns and cash generation. The balance
sheet and capital allocation are excellent.

Berkshire Hathaway’s share price also increased slightly during our
holding period. Berkshire is one of the world’s largest industrial
conglomerates. This is a well-known company that checks all our
boxes. Berkshire is essentially a collection of cash-generative
businesses, with a flush balance sheet, and run by one of the world's
best investors. It can be thought of in three parts: industrial
businesses, insurance businesses and a $280bn investment portfolio.
The investment case here is simple: This is a well-capitalized
conglomerate that was trading at a discount to intrinsic value. In
addition, the business had a roughly $120bn cash hoard on the
balance sheet that was available for Warren Buffet to deploy in what
we believe is an attractive market environment. We estimate we paid
14X look-through earnings.

Oracle was also a top performer, not because its share price
appreciated much, but rather because it did not decline much—
unlike most stocks during the period. Oracle is one of the world’s
largest enterprise software companies, and its business is composed
of thousands of very sticky, mission-critical software contracts mostly
with larger companies. The stability of its revenue and cash-flow
streams as well as its very modest valuation were attractive attributes
to investors during this volatile period.

We appreciate your support. We are invested heavily alongside our
clients in both this strategy and the Global Value strategy. We look
forward to reporting back in the months and years ahead as the world
returns to a more normal state.



For more information: Visit www.artisanpartners.com

Investment  Risks:  A non-diversified portfolio  may invest  a  larger  portion of  assets  in  securities  of  a  smaller  number of  issuers  and performance of  a  single  issuer  may affect  overall  portfolio  performance greater  than in  a
diversified portfolio.  Securities of small-  and medium-sized companies tend to have a shorter history of operations, be more volatile and less liquid and may have underperformed securities of large companies during some
periods. Value or growth securities may underperform other asset types during a given period. These risks, among others, are further described in Artisan Partners Form ADV, which is available upon request.

Unless otherwise indicated, the Artisan Strategy characteristics relate to that of an investment composite or a representative account managed within a composite. It is intended to provide a general illustration of the investment strategy and
considerations used by Artisan Partners in managing that strategy. Individual accounts may differ, at times significantly, from the reference data shown due to varying account restrictions, fees and expenses, and since-inception time periods,
among others. Where applicable, this information is supplemental to, and not to be construed with, a current or prospective client’s investment account information.

Securities referenced may not be representative of all portfolio holdings. Securities of the same issuer are aggregated to determine a holding’s portfolio weight. Portfolio statistics calculations exclude outlier data and may substitute information
from a related security if unavailable for a particular security. This material is as of the date indicated and is subject to change without notice. Totals may not sum due to rounding.

Attribution  is  used  to  evaluate  the  investment  management  decisions  which  affected  the  portfolio’s  performance  when  compared  to  a  benchmark  index.  Attribution  is  not  exact,  but  should  be  considered  an  approximation  of  the  relative
contribution of each of the factors considered.

Net-of-fees  composite  returns  were  calculated  using  the  highest  model  investment  advisory  fees  applicable  to  portfolios  within  the  composite.  Fees  may  be  higher  for  certain  pooled  vehicles  and  the  composite  may  include  accounts  with
performance-based fees. All performance results are net of commissions and transaction costs, and have been presented gross and net of investment advisory fees. Dividend income is recorded net of foreign withholding taxes on ex-dividend date
or as soon after the ex-dividend date as the information becomes available to Artisan Partners. Interest income is recorded on the accrual basis. Performance results for the Index include reinvested dividends and are presented net of foreign
withholding taxes but, unlike the portfolio's returns, do not reflect the payment of sales commissions or other expenses incurred in the purchase or sale of the securities included in the indices.

S&P 500® Index measures the performance of 500 US companies focused on the large-cap sector of the market. S&P 500® Banks Index measures the performance of banks stocks included in the S&P 500® Index. S&P 500® Utilities Index
measures the performance of utilities stocks included in the S&P 500® Index. The index(es) are unmanaged; include net reinvested dividends; do not reflect fees or expenses; and are not available for direct investment.

The  S&P 500®  (“Index”)  is  a  product  of  S&P Dow Jones  Indices  LLC  (“S&P DJI”)  and/or  its  affiliates  and  has  been  licensed  for  use.  Copyright  © 2020 S&P Dow Jones  Indices  LLC,  a  division  of  S&P Global,  Inc.  All  rights  reserved.
Redistribution or reproduction in whole or in part are prohibited without written permission of S&P Dow Jones Indices LLC. S&P® is a registered trademark of S&P Global and Dow Jones® is a registered trademark of Dow Jones Trademark
Holdings LLC (“Dow Jones”). None of S&P DJI, Dow Jones, their affiliates or third party licensors makes any representation or warranty, express or implied, as to the ability of any index to accurately represent the asset class or market sector
that it purports to represent and none shall have any liability for any errors, omissions, or interruptions of any index or the data included therein.

The Global Industry Classification Standard (GICS®) is the exclusive intellectual property of MSCI Inc. (MSCI) and Standard & Poor’s Financial Services, LLC (S&P). Neither MSCI, S&P, their affiliates, nor any of their third party providers (“GICS
Parties”) makes any representations or warranties, express or implied, with respect to GICS or the results to be obtained by the use thereof, and expressly disclaim all warranties, including warranties of accuracy, completeness, merchantability
and fitness for a particular purpose. The GICS Parties shall not have any liability for any direct, indirect, special, punitive, consequential or any other damages (including lost profits) even if notified of such damages.

This summary represents the views of the portfolio manager as of 31 Mar 2020. Those views and portfolio holdings are subject to change and Artisan Partners disclaims any obligation to advise investors of such changes. The discussion of
portfolio holdings does not constitute a recommendation of any individual security. For a complete list of holdings by contribution to the strategy, refer to the Contributors to Return chart.

Price-to-Earnings (P/E) is a valuation ratio of a company's current share price compared to its per-share earnings. Adjusted Free Cash Flow is free cash flow normalized for economic cycles. Book Value is the net asset value of a company,
calculated by total assets minus intangible assets and liabilities. Earnings per Share (EPS) is the portion of a company's profit allocated to each outstanding share of common stock. Look-through Earnings is a concept popularized by Warren
Buffet to describe the value of retained earnings in Berkshire Hathaway’s portfolio companies. These retained earnings are not reported or attributed in any formal way to Berkshire Hathaway’s stockholders, but present an economic value
nonetheless. Normalized Earnings are earnings that are adjusted for the cyclical ups and downs over a business cycle. Return on Capital (ROC) is a measure of how effectively a company uses the money (borrowed or owned) invested in its
operations. Return on Equity (ROE) is a profitability ratio that measures the amount of net income returned as a percentage of shareholders' equity. Tangible Book Value is a measure of a company’s shareholder equity after removing any
intangible assets.

This material is provided for informational purposes without regard to your particular investment needs. This material shall not be construed as investment or tax advice on which you may rely for your investment decisions. Investors should
consult their financial and tax adviser before making investments in order to determine the appropriateness of any investment product discussed herein. In no event shall Artisan Partners have any liability for direct, indirect, special, incidental,
punitive, consequential (including, without limitation, lost profits) losses or any other damages resulting from the use of this material.

Artisan Partners Limited Partnership (APLP) is an investment adviser registered with the U.S. Securities and Exchange Commission (SEC). Artisan Partners UK LLP (APUK) is authorized and regulated by the Financial Conduct Authority and is a
registered investment adviser with the SEC. APEL Financial Distribution Services Limited (AP Europe) is authorized and regulated by the Central Bank of Ireland. APLP, APUK and AP Europe are collectively, with their parent company and affiliates,
referred to as Artisan Partners herein. Artisan Partners is not registered, authorised or eligible for an exemption from registration in all jurisdictions. Therefore, services described herein may not be available in certain jurisdictions. This material
does not constitute an offer or solicitation where such actions are not authorised or lawful, and in some cases may only be provided at the initiative of the prospect. Further limitations on the availability of products or services described herein
may be imposed.

This material is only intended for investors which meet qualifications as institutional investors as defined in the applicable jurisdiction where this material is received, which includes only Professional Clients or Eligible Counterparties as defined by
the Markets in Financial Instruments Directive (MiFID) where this material is issued by APUK or AP Europe. This material is not for use by retail investors and may not be reproduced or distributed without Artisan Partners’ permission.

In the United Kingdom, issued by APUK, 25 St. James’s St., Floor 3, London SW1A 1HA, registered in England and Wales (LLP No. OC351201). Registered office: Reading Bridge House, Floor 4, George St., Reading, Berkshire RG1 8LS. In
Ireland, issued by AP Europe, Fitzwilliam Hall, Fitzwilliam Pl, Ste. 202, Dublin 2, D02 T292. Registered office: 70 Sir John Rogerson’s Quay, Dublin 2, D02 R296 (Company No. 637966).

Australia: This material is directed at wholesale clients only and is not intended for, or to be relied upon by, private individuals or retail investors. Artisan Partners Australia Pty Ltd is a representative of APLP (ARBN 153 777 292) and APUK
(ARBN 603 522 649). APLP and APUK are respectively regulated under US and UK laws which differ from Australian laws and are exempt from the requirement to hold an Australian financial services license under the Australian Corporations
Act 2001 in respect to financial services provided in Australia.

Bailiwick of Guernsey: The financial services referred to in this material and this document are not being made available in the Bailiwick of Guernsey (Guernsey) to more than 50 persons in Guernsey and the financial services may not be
accepted by more than 50 persons in Guernsey.

Canada: This material is distributed in Canada by APLP and/or Artisan Partners Distributors LLC, which conduct activities in Canada under exemptions from the dealer, portfolio manager and investment fund manager registration requirements of
applicable Canadian securities laws. This material does not constitute an offer of services in circumstances where such exemptions are not available. APLP advisory services are available only to investors that qualify as “permitted clients” under
applicable Canadian securities laws.

© 2020 Artisan Partners. All rights reserved.
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